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In honor of Colorado Real Estate Journal's 25th 
anniversary in 2016, we are publishing an Icons in 
Brokerage and Leadership supplement. We should all be 
proud of what the commercial real estate community has 
achieved over the past 25 years. Many people deserve 
credit for these successes and in this issue we would like 
to recognize the talent and commitment of the 
commercial brokerage industry. 

The following brokers have been nominated by 
colleagues and co-workers: 

Robert Link NORTHERN FRONT 
Marc Lippitt RANGE-
Garrette Matlock FORT COLLINS, 
Sherman Miller (deceased) LOVELAND, 
Greg Morris GREELEY 
Stew Mosko Mark Bradley, CCIM, SIOR 
Brad Neiman Rhys Christensen, CCI M 
Peter Pavlakis Eric Holsapple 
Nicholas Pavlakovich Peter Kast, CCIM, SIOR 
Tim Richey Steve Kawulok 
Ty Ritchie Larry Melton 
Matt Ritter Jim Mokler, CCIM, SIOR 
Scott Shwayder Steve Stansfield, CCIM, SIOR 
T.J . Smith 

Ann Sperling 

Stanley Shapiro WESTERN SLOPE / 
Mary Sullivan MOUNTAIN TOWNS 
Peter Thomas Dale Beede 
Bill Thompson Bob Bray 
Mike Wafer Sid Squirrel! 
Jon Weisiger 

Robert Whittelsey 
Mike Winn 

Doug Wulf 
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John P. Box 
Regional Vice Chairman, 
Newmark Grubb Knight 
Frank

Years in the 
industry: 44

Birthplace: Evanston, 
Illinois

Education: B.S., Regis College

Professional affiliations/charities: Regis 
University board of trustees (and former board 
chair); National Crime Prevention Council, board of 
directors; ONCOR International, former board chair

What advice would you give someone 
starting in commercial real estate today? 
Real estate is a complicated industry and much 
of it has to be learned over time – working on 
deals, making mistakes, having successes, forging 
relationships, building a reputation. While technology 
has simplified some elements, the learning curve in 
many critical areas cannot be shortened. Be patient 
and be prepared to work hard. You must pay your 
dues and it takes time to build solid relationships. 

What professional accomplishment or 
achievement are you most proud of and 
why? I am most proud of my role as president and 
CEO for over 24 years, and the accomplishments of 
my leadership, at the Frederick Ross Co.; aligning 
with colleagues who are some of the industry’s most 
talented and respected brokers and our employment 
of many great staff along the way, to build a 
company that earned a reputation as a regional 
industry leader. 

What was the turning point in your career? 
My career has been full of turning points, but I think 
the most impactful was in 1977, when I partnered 

with Rich McClintock to represent Canadian 
investors purchasing large portfolios in Denver. I 
had been working hard in the business, yet was still 
struggling for success. Our partnership paved the 
way to not only my success, but also the company’s.

What changes do you foresee for Colorado 
real estate in the next 10 years? The market 
will continue to grow throughout Denver and the 
urban play will definitely continue. Parts of Denver 
will be virtually unrecognizable within 10 years, 
especially areas close to downtown like Curtis Park 
and RiNo.

What was your first job? My first job, back 
in 1965, was as a broadcaster for Channel 9 and 
KVTR Radio. Ultimately, it spurred me into real estate 
because I wanted to make money to purchase my 
own station someday. 

What was your first job in your current 
field? I began working in real estate in 1972, 
starting with McNichols & Stopa, the largest 
apartment developer at that time. 

What are your rules to live by in business? 
I live by the Golden Rule. It is most important to be 
fair and honest with people in all of your dealings, 
whether they are clients, fellow brokers or an 
individual on the street. Additionally, work hard and 
stay focused. A fundamental cornerstone to my 
business ethic is “tenacity is omnipotent.” 

Who is the person you most admire? After 
traveling to South Africa, the person I admire most is 
Nelson Mandela. The way he stood up for what he 
believed, ultimately ending apartheid, and his model 
of forgiveness is an inspiration. 

Family: My wife, Vicki, and I have a big family, 
including five adult children (four of whom are 
married) and our 10 grandchildren. 

Hobbies/interests: I ski, golf, travel, read and I 
especially love spending time with my family.

Favorite book or TV show: “Team of Rivals” by 
Doris Kearns Goodwin (book); “Vikings” and “Game 
of Thrones” (TV)

John E. Fuller 
Chairman, Fuller Real 
Estate*

Years in the 
industry: 60

Birthplace: Orlando, 
Florida 

Education: High school (Coldwater, Michigan)

Professional affiliations/charities: Currently 
no affiliations, but a lifelong philanthropist who 
donated to numerous charities. He and his wife, 
Jean, years ago founded The Fuller Foundation, 
an arm of The Denver Foundation, for all of his 
charitable giving. He supports the arts (symphony, 
ballet, opera, Denver Center for Performing Arts), 
cultural facilities (Denver Zoo, Denver Art Museum, 
etc.), charitable causes (Food Bank of the Rockies, 
Samaritan House, The Gathering Place, Volunteers 
of America, Catholic Charities, Red Cross, Salvation 
Army, etc.) and many more

What advice would you give someone 
starting in commercial real estate today? 
Work hard, work smart, get a good education and 
stay educated in all aspects of your profession.

What was the turning point in your career? 
I can think of no one turning point, but more of a 
continuous series of events. My career has always 
been fluid and constantly changing.

What changes do you foresee for Colorado 
real estate in the next 10 years? It appears 
the days of boom and bust for the Denver market 
may be gone with a more solid base that is not 
dependent on the energy sector. Denver will 
continue to attract people and Denver will continue 
grow. Technology is Denver’s future.

What was your first job: Traveling salesman for 
a business opportunity company called Kashfinder

What was your first job in your current 
field? Worked at Conway Bogue as a real estate 
broker back in the early 1950s. This was during the 
time of the now famous Conway Bogue decision 
involving real estate law.

What are your rules to live by in business? 
Honesty and ethics are at the top of the list. Your 
word and your reputation are all you have in this 
world so don’t do anything to tarnish it.

Who is the person you most admire: Wife, 
Jeannie Fuller

Family: Wife, Jeannie Fuller, and children Jeanne, 
Diana, John Jr., Burt and Steve (Steve died in 2009)

Hobbies/interest: Golf, poker, gin rummy, fishing, 
flying airplanes (most days playing cards at the 
Cherry Hills Country Club)

Favorite book: Love reading Western novels such 
as CJ Box novels

* According to John’s son Burt, John is now 87 years 
old and still very healthy and as sharp as ever. People 
are amazed and place him as being 20 years younger 
than he actually is. He continues to come to the office 
every day and still enjoys the game. His father, Burton 
L. Fuller, was a real estate man in Kansas and sold real 
estate into his 90s. It runs in his blood. He takes great 
pride in what he’s built over a 60-year career in Denver.

REAL ADVANTAGE, 
RECOGNIZED.

CBRE would like to congratulate our brokers on being recognized as “Icons in Brokerage and Leadership” for the outcomes 
they deliver for our valued clients in Colorado. How can we help transform your real estate into real advantage?

JAMES BOLT
EXECUTIVE VICE PRESIDENT
Industrial Brokerage

DOUGLAS BAKKE
EXECUTIVE VICE PRESIDENT
Occupier Advisory & Transaction Services

MICHAEL WINN
VICE CHAIRMAN
Institutional Capital Markets

TIMOTHY RICHEY
VICE CHAIRMAN
Institutional Capital Markets

For more information contact or visit:  
Pete Schippits, Senior Managing Director, Colorado Region 
+ 1 303 628 1776  |  cbre.com/denver

MIKE  CAMP
SENIOR VICE PRESIDENT
Industrial Brokerage

PETER KAST
SENIOR VICE PRESIDENT
Brokerage Services

FRANK KELLEY
SENIOR VICE PRESIDENT
Office Brokerage

TY RITCHIE
EXECUTIVE VICE PRESIDENT
Occupier Advisory & Transaction Services

BILL THOMPSON
FIRST VICE PRESIDENT
Industrial Brokerage

JON WEISIGER
SENIOR VICE PRESIDENT
Retail Brokerage

LEADERS

http://www.cbre.us/o/denver/Pages/denver-commercial-real-estate.aspx
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Donald Kortz 
Vice Chair, Cushman & 
Wakefield

Years in the 
industry: 47

Birthplace: Denver

Education: B.B.A., 
Tulane University; J.D., University of Denver 
College of Law

Professional affiliations/charities: Board 
of Realtors; past chair of Denver Metro Chamber 
of Commerce, Children’s Hospital, Colorado 
Concern, Rose Medical Center; past member of 
the board Denver Zoological Foundation, Rose 
Community Foundation, National Jewish Health, 
Board of Water Commissioners; member of board 
for HealthOne, Mizel Museum, American College 
of Real Estate Lawyers, Rose Medical Center, and 
Crohn’s and Colitis Foundation. 

What advice would you give someone 
starting in commercial real estate today? 
Work very hard, find a mentor and pick an area 
where you can concentrate and be a student in 
the specialty. 

What professional accomplishment or 
achievement are you most proud of and 
why? Being admitted to the Colorado Business 
Hall of Fame and receiving NAIOP’s President’s 
Award for Community Leadership. It shows peer 
recognition. 

What was the turning point in your 
career? Becoming president and CEO of the 
former Fuller and Co. (now Cushman & Wakefield).

What changes do you foresee for Colorado 
real estate in the next 10 years? It will be 

much more competitive. Brokers will need intense 
product knowledge and in many cases will act in 
an advisory capacity. 

What was your first job? After my discharge 
from the U.S. Army, after college and graduate 
school, I was a practicing lawyer. 

What was your first job in your current 
field? In-house counsel for Fuller and Co.

What are your rules to live by in business? 
Integrity, humor and perspective

Who is the person you most admire? More 
than one: the founding fathers of the U.S. 

Family: Wife, Mary Lou, and adult daughter, Zoey

Hobbies/interests: Travel, golf and politics

Favorite book: “Shogun” by James Clavell

Sherman R. 
Miller IV 
former Executive 
Director, CU Real Estate 
Center. Miller passed 
away in 2015.

Years in the 
industry: 35

Birthplace: New York, New York

Education: Bachelor’s degree, University of 
Arizona

Professional affiliations/charities: Denver 
Metro Chamber of Commerce, NAIOP Colorado, 
Metro Denver Economic Development Council

What advice would you give someone 
starting in commercial real estate today? 
Work hard, but keep family first.

What professional accomplishment or 
achievement are you most proud of and 
why? Coaching the University of Colorado 
graduate real estate team and winning the NAIOP 
Rocky Mountain Challenge two consecutive years

What was the turning point in your 
career? Working as executive director of the 
CU Real Estate Center at the Leeds School of 
Business

What was your first job? Coaching kids swim 
team at the Tucson Swim and Racquet Club in the 
summer

What was your first job in your current 
field? Coldwell Banker as an industrial broker

What are your rules to live by in business? 
Integrity, fairness and honesty in all of your 
dealings

Family: Wife, Mary Sullivan, and children Buzz 
and Ralsey 

Hobbies/interests: Fly-fishing, scuba, skiing, 
biking, golf and spending time with family

Favorite book or TV show: “Lonesome Dove”

Greg Morris 
Managing Principal, Cushman & Wakefield

Years in the industry: 31

Birthplace: Bronxville, New York

Education: B.A., 
economics, Bucknell 
University

Professional 
affiliations/
charities: Denver 
Metro Chamber, Boys 
& Girls Clubs, YPO/
WPO

What advice would you give someone 
starting in commercial real estate today? 
It’s all about internal drive. You either have it or 
you don’t.

What professional accomplishment or 
achievement are you most proud of and 
why? Taking our company from local (Fuller) to 
global (C&W).

What was the turning point in your 
career? Becoming president/CEO in 1995 at 37 
years old

What changes do you foresee for Colorado 
real estate in the next 10 years? Less 
extremes. Highs not too high, lows not too low.

What was your first job? Procter & Gamble 
– sales

What was your first job in your current 
field? Office leasing at Fuller – specializing in 
Class C properties in 1985

What are your rules to live by in business? 
Life is 10 percent what happens to you and 90 
percent how you react.

Who is the person you most admire? 
Michele, my wife of 31 years.

COLLIERS 
INTERNATIONAL

would like to

all icons in brokerage

Brad Calbert, President 
+1 303 283 4566 | brad.calbert@colliers.com

Colliers International | Denver Office 
4643 S. Ulster St. | Ste. 1000 | Denver, CO 80237 

tel +1 303 745 5800 | fax +1 303 745 5888 
www.colliers.com/Denver

A comprehensive approach to commercial real estate

LEADERS

mailto://brad.calbert@colliers.com
http://www.colliers.com/denver
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Family: Michele, wife, and children Chris, Jon 
and Jenny 

Hobbies/interests: Traveling, golf and 
commercial real estate

Favorite book: “Greens Eggs and Ham”

Ann Sperling 
Senior Director, 
Trammell Crow Co.

Years in the 
industry: 34

Birthplace: 
Tarrytown, New York

Education: Bachelors of Science, Tufts 
University; Master of Business Administration, 
Harvard University

Professional affiliations/charities: Urban 
Land Institute National Chapter: Industrial and 
Office Product Council – assistant chair, Green 
Flight; NAIOP; University of Colorado Real Estate, 
national advisory board; Women Corporate 
Directors; Children’s Hospital Colorado, board 
of directors; Tufts University board of advisers, 
School of Arts and Sciences; Gates Center for 
Stem Cell Research and Regenerative Medicine, 
board of advisors.

What advice would you give someone 
starting in commercial real estate today? 
Real estate offers great opportunity to make your 
own luck. It also offers the chance to impact the 
places that define our community. 

What professional accomplishment or 
achievement are you most proud of 
and why? Hiring and mentoring the scores 
of employees I’ve been privileged to work with 
in various leadership roles and helping them 
succeed.

What was the turning point in your 
career? Being named first female partner at 
Trammell Crow Co.

What changes do you foresee for Colorado 
real estate in the next 10 years? Continued 
migration from Colorado being perceived as 
a secondary to primary market, diversification 
of investors, and increased sophistication of 
tenants; and as a result continued quality and 
sophistication of product.

What was your first job? Assistant hospital 
administrator in a public health hospital serving 
the indigent

What was your first job in your current 
field? Leasing agent

What are your rules to live by in business? 
A great reputation is hard to get and easy to lose.

Who is the person you most admire? Bob 
Sulentic, former CEO Trammell Crow Co., current 
CEO of CBRE Inc.

Family: Married to Craig 34 years, children Kate 
and Eric

Hobbies/interests: Skiing, hiking, fly-fishing, 
cooking, travel

Favorite book: “Crossing to Safety” by Wallace 
Stegner

Colorado Real Estate Journal: 
Plus, seven quarterly 
publications every year
  Colorado Real Estate Journal Biweekly
  Building Dialogue Magazine (4x Year)
  Health Care Properties Quarterly
  Retail Properties Quarterly 
  Land & Development Quarterly
  Multifamily Properties Quarterly
  Office Properties Quarterly
  Property Management Quarterly
  8 Spotlight Sections each year

BONUS: Subscriber-only
digital access 
  Biweekly Email Newsletter 
 Features links to subscriber-only content
  Full Digital Access to Archives 
 Search by keyword or publication
  Digital E-edition 
 Flip through pages online

GET IN THE KNOW
with Colorado’s 
only commercial  
real estate 
newspaper 

Published twice monthly, each issue includes 
80+ pages of the latest news on Colorado’s 
vibrant commercial real estate market; sections 
on Metro Denver, Boulder County/U.S. 36 
Corridor; Larimer & Weld Counties; Colorado 
Springs; Western Slope; professional sections, 
including: Finance & Appraisal; Law & Accounting; 
Property Management; Construction/Design/
Engineering and Green Building; and a host of 
special spotlight sections.

CHOOSE
YOUR

SUBSCRIPTION

2 YEARS
48 ISSUES
$155

1 YEAR
24 ISSUES
$85

OR

SUBSCRIBE TODAY!
Jill Harris | 303-623-1148 x103 | crej.com/subscribe

Contact: Liz Sharrer, Chair
303.295.8000  lsharrer@hollandhart.com 
555 17th Street, Suite 3200, Denver, CO 80202

In the construction industry, it’s par for the course to move mountains – sometimes literally. Whether 
your challenge is construction financing, permitting, engineering procurement contracts, or solving 
disputes through litigation, mediation, or arbitration, our construction attorneys can support your 
project needs from simple to highly complex – and everything in between.

When it seems you need to move a mountain…

We’re here to help.

www.hollandhart.com

LEADERS

mailto://lsharrer@hollandhart.com
http://www.hollandhart.com
http://www.crej.com/journal/subscribe
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Audrey Berne 
Broker Associate/
Principal, The Colorado 
Group

Years in the 
industry: 28

Education: Master’s 
degree, urban and 

regional planning, University of Colorado Denver; 
undergraduate degree, communications, 
Southern Illinois University

Professional affiliations/charities: Adjunct 
professor, University of Colorado Leeds School 
of Business, 2000-2005; Boulder Chamber 
of Commerce: development committee and 
economic development committee; Boulder 
Commercial marketing committee, past 
president; Colorado Daily, board of directors; 
Boulder Jewish Community Foundation, board of 
directors; Boulder County Safehouse adviser

What professional accomplishment or 
achievement are you most proud of 
and why? Identifying and focusing on the 
requirements of property owners, tenants and 
investors, and providing strategic advice to 
achieve their goals.

What was your first job in your current 
field? Land development planner

Family: Husband and two grown children

Hobbies/interests: Outdoor activities

Chris Boston 
Vice President, 
Gibbons-White Inc.

Years in the 
industry: 14 

Birthplace:  
St. Louis 

Education: Bachelor of Arts, communications, 
University of Colorado; Master of Business 
Administration, Colorado State University

Professional affiliations/charities: 
Emergency Family Assistance Association, 
YMCA, Boulder Valley School District and others

What advice would you give someone 
starting in commercial real estate today? 
Start with an internship while in college or just 
after college. We should support internships as a 
way to give back and to help young people learn 
about our business. Also, try to get on a team 
as a starting broker and assist some of the top-
performing brokers. 

What professional accomplishment or 
achievement are you most proud of and 
why? Getting started in commercial real estate 
was very challenging, especially for the first 
couple of years. However, once the ball gets 
rolling, it gets more fun and rewarding. Lynda 
Gibbons is my amazing mentor and was (and 
still is) a major force in helping me learn the 
business. 

What was the turning point in your 
career? Starting out, I thought in terms of the 
number of months of rent I could pay with every 
closed deal. In my first year, I closed a deal that 
gave me three to four months of living expenses, 
which was a turning point for me. It gave me 
a little breathing room to be able to focus on 
growing my business.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Colorado has so much to offer that real estate 
will continue to perform well long term. It is a 
great market in which to invest, own and lease 
real estate. 

What was your first job? My first job was 
as a dishwasher at Frasier Meadows Manor in 
Boulder. 

What was your first job in your current 
field? Broker at Gibbons-White

What are your rules to live by in 
business? I always teach my interns that the 
three pillars in business are honesty, integrity 
and hard work. And, always do what is in your 
client’s best interest. Simple as that.

Who is the person you most admire? 
Abraham Lincoln. He was an amazing president 
who stood up for what was right, fought through 
major adversity, developed a skill to work 
with people and bring out the best in them to 
accomplish very difficult change in our country, 
and he gave his life to help make America great. 

Family: My wife, Justine, and two boys, Richard 
and Jake.

Hobbies/interests: Skiing is our No. 1 family 
sport. I also enjoy mountain biking/road biking, 
tennis and working (seriously).

Favorite books: Biographies. Some of 
my favorites are “John Adams” by David 
McCullough, “Alexander Hamilton” by Ron 
Chernow, “Lincoln” by Ronald White, “Titan – The 
Life of John D. Rockefeller” by Ron Chernow, 
“Founding Brothers” by Joseph Elis, “Buffett – 
The Making of an American Capitalist” by Roger 
Lowenstein and “The Snowball: Warren Buffett 
and the Business of Life” by Alice Schroeder. 

Andrew 
Freeman 
President and 
Managing Broker, 
Freeman Myre/Freeman 
Capital Management

Years in the 
industry: 30

Birthplace: Chicago

Education: B.S.B.A., University of Denver 

What advice would you give to someone 
starting today? Be honest and ethical. 
Practice the art of commercial real estate – 
it’s not about one-off commissions. You’re in 
business for yourself; write a business plan, 
adjust and update once a year. Work on fewer 
deals, focus on the quality of each transaction. 
Spend most of the day in the field talking with 
tenants and landlords. Study and understand 
lease agreements and purchase contracts – 
managing this component of a transaction is 
a critical part of servicing the client. This is a 
business that revolves around direct personal 
interactions. Finally, the broker who has the most 
current information about tenants, landlords and 
the market wins. 

What professional accomplishment or 
achievement are you most proud of 
and why? I had been focused on Gunbarrel 
Business Park in Northeast Boulder for about 
seven years. In 2000, a 20,000-square-foot 
flex building was listed for sale by a Denver 
brokerage firm. At that time, it was the only 
building available in that size range. I placed the 

property under contract and the sellers allowed 
me to put the property on the market for lease 
during the due diligence period. By the end of 
the 45-day period, I had finalized a five-year 
lease with a Fortune 500 company and closed 
shortly thereafter. Sixteen years later, the same 
company is still in the building and the loan will 
be paid off by the end of the year. I have since 
acquired another 400,000 sf in the Boulder area.

What was the turning point in your 
career? In 1992, I cold called a landlord who 
owned a small building in Boulder. The owner did 
not have any vacancies in that building but the 
family owned a 200,000-sf industrial building in 
Boulder in which a 100,000-sf space would be 
available later that year. At that time, there were 
only three companies in the Boulder area that 
were large enough to need that size. I called all 
three, including Storage Technology Corp. STK 
was considering consolidating a warehouse in 
Longmont and in Louisville into a central location 
in Boulder. I eventually completed the 100,000-
sf transaction with STK and it helped push me 
into the circle of top brokers in the area (and pay 
a few bills).

What changes do you foresee for 
Colorado in the next 10 years? Skiing, 
outdoor lifestyle, food, marijuana and tech 
will continue to be drivers. Despite all of the 
international economic challenges, Colorado 
should have the diversification to remain strong 
through the next economic cycles. The game 
changer for the entire real estate industry will 
be driverless cars and drones. It will turn the 
real estate industry upside down. Hoping this 
happens after I retire.

What was your first job? Counselor at Camp 
Kawaga in Minocqua, Wisconsin. Best job ever!

What was your first job in your current 
field? Brokerage position with Corporate Realty 
Advisors in Chicago from 1987 to 1990. I 
worked the O’Hare Airport industrial market.

Family: Married for 12 years to my wife, Becky, 
and daughters Lyn and Brianna

Hobbies: Triathlons, skiing and traveling

Favorite book or TV show: “Millionaire Next 
Door” (book); “Happy Days” (TV)

Becky Callan 
Gamble 
President, Dean Callan 
& Co. Inc. 

Years in the 
industry: 25

Birthplace: Boulder

Education: University of Texas

Professional affiliations/charities: 
University of Colorado, Boulder Community 
Health, Impact on Education, Wounded Warriors, 
Boulder Titans

What advice would you give someone 
starting in commercial real estate today? 
Hard work pays off; meet as many people in 
the industry as you can; keep a good balance 
between work, family and play; get involved in 
your community; figure out highest and best use 
of your time; be disciplined and read.

What professional accomplishment or 
achievement are you most proud of and 
why? The ability to work with my father and the 
wonderful opportunity to carry on his legacy.

What was the turning point in your 
career? Selling the Case Logic building in 1995 
and becoming the exclusive leasing agent for 
Alecta in 1997.

What changes do you foresee for 
Colorado real estate in the next 10 
years? Real estate always runs in cycles, 
but clearly Denver and surrounding areas are 
much more at the forefront for institutions. This, 
along with the diverse economies, will keep 
Colorado real estate a safe place for investors. 
The infrastructure will continue to need to be 
addressed in order to meet the demand – it will 
be an interesting time.

What was your first job? Coaching college 
tennis.

What was your first job in your current 
field? Working with my dad as a broker!

What are your rules to live by in 
business? Honesty, integrity, hard work, loyalty, 
find humor and always be learning.

Who is the person you most admire? My 
mom and dad

Family: Husband, Bruce, and children Beau, 
who is third-generation at Dean Callan & Co., 
and Berkley

Hobbies/interests: Cycling, golf, outdoors, 
family, Buffs

Favorite book: Anything by Dr. Seuss

Lynda 
Gibbons 
President, Managing 
Broker, Gibbons-White 
Inc.

Years in the 
industry: 36

Birthplace: New York

Education: Bachelor’s degree, molecular, 
cellular and developmental biology, University of 
Colorado 

Professional affiliations/charities: 
Numerous

What professional accomplishment or 
achievement are you most proud of and 
why? Development of the full downtown city 
block that is now PearlWest

What was your first job in your current 
field? Moore Commercial in Boulder

What are your rules to live by in 
business? Energy, ethics, creativity, focus and 
follow-through

Who is the person you most admire? My 
father

Geoffrey E. Keys 
President, Keys Commercial Real Estate

Years in the industry: 39

Birthplace: Boulder

BOULDER
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Professional 
affiliations/
charities: United 
Way board member, 
columnist, member 
of the Denver 
Metro Commercial 
Association of 
Brokers, member of 
and past president of 
Commercial Brokers 

of Boulder, member of the Boulder Chamber of 
Commerce and member of Downtown Boulder 
Inc. 

What advice would you give someone 
starting in commercial real estate today? 
“If you’re going through hell, keep going” — 
Winston Churchill 

What professional accomplishment or 
achievement are you most proud of and 
why? Helping and mentoring the younger 
generation of commercial real estate and 
watching them thrive.

What was the turning point in your 
career? When we created an office fund in 
Southern California in 1995.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
I think the continuing tech boom will create more 
opportunities for more development and an 
overall bigger office/flex market state wide.

What was your first job? Delivering auto 

parts and busting tires for $2 an hour at 
European Auto Parts in 1972

What was your first job in your current 
field? Marketing director for Development 
Services Corp. in 1983

What are your rules to live by in 
business? I think that Dale Carnegie said 
it best, “Success is getting what you want, 
happiness is wanting what you get.” After all, 
success doesn’t mean much if you can’t or 
won’t enjoy it.

Who is the person you most admire? 
Gandhi. Mostly for his hairstyle.

Family: I have a son, Truman Storm, 23, and a 
1-year-old terrorist labradoodle named Jack.

Favorite book or TV show? “Shantaram” 
(book);“Billions” (TV)

Neil A. 
Littmann 
Principal & Broker 
Associate, The 
Colorado Group Inc. 

Years in the 
industry: 20

Birthplace: Boulder

Education: Bachelor’s degree, Colorado State 
University 

Professional affiliations/charities: Board of 
directors – Centennial Bank & Trust, a subsidiary 
of Heartland Financial, USA, Boulder Housing 
Partners Foundation and Colorado Tech Center 
Owners’ Association; member – Colorado 
Association of Realtors and Denver Metropolitan 
Commercial Association of Realtors

What advice would you give someone 
starting in commercial real estate today? 
Be willing to work hard and be persistent. It 
takes several years to build a book of business 
and those first few years should be spent 
knocking on doors and building relationships. 
Continue to educate yourself and ALWAYS ask 
for advice – there are plenty of people out there 
who are willing to give it.

What professional accomplishment or 
achievement are you most proud of and 
why? I was one of the recipients of Boulder 
County Business Report’s “Forty Under Forty” 
award in 2010. 

What was the turning point in your 
career? When I closed the first “big deal” early 
in my career, which was a 44,000-square-foot 
lease with a local company in Louisville. That 
transaction made me realize that I could actually 
be successful in brokerage. Along with my 
business partner, Scott Reichenberg, we went on 
to broker another quarter of a million square feet 
with that tenant over the coming years, which 
was a great boost of confidence. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 

Changes in retail: Bricks and mortar will continue 
to give way to the internet as the millennial 
generation grows in the workforce. 

Changes in office: Square footage requirements 
will be scaled back as the emphasis shifts to 
more efficient office space, modular furniture, 
collaborative workspaces and telecommuting.

Changes in industrial: Industrial product will be 
pushed farther away from Boulder as developers 
take advantage of converting industrial product 
to office/flex and even residential in search of 
higher rates. 

What was your first job? Snack shack at 
Coal Creek Golf Course

What was your first job in your current 
field? Broker with Dean Callan and Co. Working 
with Becky Gamble, Dean Callan and Scott 
Callan was an incredible learning experience 
from a great group of people. 

What are your rules to live by in 
business? Be honest and behave ethically. I 
treat people the way I like to be treated. If I don’t 
feel good about the way that I conducted myself 
when my head hits the pillow at night, I don’t 
consider it a successful day. 

Who is the person you most admire? 
There are too many to list, but I will name those 

Congratulations to our President, 
Becky Callan Gamble, 

and the Icons in Brokerage & Leadership 
honorees who have contributed to the 

community and continue to make Boulder 
one of Colorado’s best cities.

1510 28th Street Suite 200 Boulder, CO
www.deancallan.com303.449.1420

Dean Callan & Company

Dean Callan & Company has been part of Boulder’s 
Commercial Real Estate fabric for over 50 years. We 
bring together strong ties and involvement in the 
local community with passion and experience to 

provide clients with unparalleled service.

BOULDER

http://www.freemanproperty.com
http://www.deancallan.com
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who have been most influential. Personally, 
my parents (Linda and Rod Tuenge and Ron 
and Susan Littmann) for raising me right and 
my wife (Nicole) for keeping me in line and 
making me a better person. Professionally, my 
dad (Ron Littmann), my business partner (Scott 
Reichenberg) and my mentors (Audrey Berne 
and Andrew Freeman). 

Family: Wife and two wonderful daughters, 
Mackenzie and Peyton

Hobbies/interests: Running, biking, hiking, 
travel and doing just about anything with my 
kids. I love to play in the stock market, am an 
avid Broncos fan (some might say “obsessed” 
is a better word), love to read about the 
Revolutionary War, World War II and our founding 
fathers. 

Favorite book or TV show: “The Millionaire 
Next Door” (book); “Too Big To Fail” (OK, it’s a 
movie, but it is my favorite). 

B. Scot Smith 
Principal, The Colorado 
Group Inc.

Years in the 
industry: 40

Birthplace: 
Washington, D.C. 
(grew up in Boulder)

Education: B.A., history, Allegheny College

Professional affiliations/charities: Realtor 
Grievance/Arbitration Committee; Rotary; 
Via Mobility Services; Intercambio Uniting 
Communities

What advice would you give someone 
starting in commercial real estate today? 
Find the best mentor you can! 

What professional accomplishment or 
achievement are you most proud of and 
why? Working with nonprofits and their real 
estate needs (over 60 to date).

What was the turning point in your 
career? Learning to serve the clients, before 
myself.

What was your first job? Working in the 
family business – a women’s clothing store on 
the Hill in Boulder.

What was your first job in your current 
field? Leasing and property management at 
Flatiron Industrial Park in Boulder

What are your rules to live by in 
business? If you create value and service, you 
will be amply rewarded.

Family: Wife, Eileen, and three adult sons

Hobbies/interests: Travel, reading, biking and 
fishing

Favorite book: “Critical Path” by Buckminster 
Fuller

BOULDER

N early 160 years ago, 
the city of Denver was 
founded. Founding 

fathers with last names like Tabor, 
Cheesman, Evans and Larimer 
are memorialized in the names 
of streets, parks and buildings. 
The roots of Denver’s arrival 
into the world of commerce 
were cemented in 1867 when 
the Denver Pacific Railroad was 
constructed to connect with the 
main line of the Union Pacific 
Railroad in Cheyenne, Wyoming. 
In the 1950s, President Dwight 
Eisenhower moved forward 
with the creation of the modern 
highway system, and the red-
white-and-blue shield-shaped 
logo identified Interstate 25 and 
Interstate 70 as two new freeways, 
which intersected in central 
Denver.

In addition to the farms and 
ranches that had spread from 
the Midwest to the base of the 
Rocky Mountains, gold and 
silver mining operations in the 
mountains brought more people 
to the Denver area to seek the 
increasing opportunities. Over 
the first 100 years since the city 
was created, an infrastructure of 
transportation and commerce 
created an attractive area for a 
population to be established. 

Along with all this, the seeds 
for residential, industrial 
and commercial property 
development were planted. 
Today, a population of 4 million 
must be housed, and the homes 
for companies that provide jobs 
and services for this population, 
plus millions of annual visitors, 

can be measured by 191 million 
square feet of office space, 290 
million sf of industrial buildings 
and 193 million sf of retail 
properties.

The modern era of 
commercial real estate brokerage 
began when prominent families 
that owned and operated a 
diverse selection of properties 
set up offices in Denver’s central 
business district on or just off 
17th Street. Van Schaak, Ross, 
Moore and Garrett Bromfield 
posted signs to announce their 
company location and to provide 
the range of services that were 
required for the continued 
operation and expansion of their 
commercial property holdings 
and client services. 

In the 1960s, the demand for 
industrial properties created the 
demand for more specialized 
real estate operations. With that, 
John Fuller and Doug Morrison 
opened the first commercial 
brokerage offices. Today, some 
50-plus years later, a handful of 
commercial brokers who were 
part of the early years still head 
for their offices daily to seek 
opportunities for their clients 
and to enjoy the feeling that 
comes with the phrase, “Yes, we 
closed the deal today.”

In the 1970s, the national 
firms of Coldwell Banker and 
Grubb & Ellis opened offices 
downtown. For the first time, the 
brokerage community began to 
be dominated by young men in 
their 20s and 30s. Decades later, a 
career in commercial brokerage 
became the “end game” and 

not just a stepping-stone to 
ownership and development. 

Fueled by the massive 
expansion of the oil and gas 
industry in the 1980s, Denver’s 
commercial real estate brokerage 
expanded, as did millions of sf 
of office, retail and industrial 
buildings that were constructed 
to handle the demand created by 
the energy boom. At that time, 
the number of active brokers 
reached approximately 1,000. 

When the energy bubble burst 
in 1983, a real estate recession 
was put in motion for the next 
seven years. In 1990, Newsweek 
magazine summarized Denver’s 
financial troubles with the quote, 
“You can’t fall off the bottom.” 
During the recession, the ranks 

of active brokers fell by one half. 
The long, slow recovery did not 
improve those numbers quickly.

Just when we thought we had 
paid our dues once and for all, 
along came the tech bubble in 
2000, and the housing boom of 
2004, 2005 and 2006 generated 
another bubble, which brought 
a national recession. From 
late 2007 to 2012, brokerages 
and companies of all types 
struggled to survive. At that 
time, everything that was in any 
way associated with commercial 
real estate watched as vacancies 
increased and property values 
decreased. 

But Denver is nothing if not 
resilient. By 2015 commercial 
brokers enjoyed the best 
financial results of their careers. 
Land, warehouses, technology 
centers, office buildings and 
anything else that housed a 
company found new demand. 
It was déjà vu all over again. 
While the brokers are smiling, 
they know that somewhere 
in the future a declining real 
estate market could reappear. 
The commercial brokerage 
community has grown to nearly 
2,000 active participants and an 
entry-level position is offered 
only to the best of the best. 

With all this growth and 
success, commercial real estate 
brokerage entered its next phase. 
Using the abilities to generate 
data and to communicate – 
not just coast to coast, but also 
worldwide – real estate brokerage 
in the largest companies created 
global enterprises that offered 

services beyond the direct 
sale or leasing of properties. 
CBRE, the largest of these 
global companies, employs 
70,000 people and enjoys the 
status of being a Fortune 500 
company. Also participating in 
the global market are JLL and 
Cushman & Wakefield. Other 
national and local brokerages 
compete for major assignments 
as well as to provide services for 
local companies with smaller 
operations. 

Along with the expansion 
and growth, brokerage 
companies developed a level of 
specialization that far exceeded 
previous efforts to focus on a 
certain property type. Office 
brokers identified specialized 
services that benefited lawyers 
and major financial services 
companies. New demand was 
created for brokers familiar with 
health providers and senior 
housing. Industrial brokers 
found new opportunities with 
energy-related properties, 
marijuana growers and 
fulfillment centers. Retail brokers 
discovered that Starbucks was 
not the only company to go 
on a seemingly never-ending 
expansion of stores. Additionally 
a new specialization in the sale of 
hotels was born. 

But then and now, even with 
all the growth and progress 
created by personal computers, 
laptops, pads and smartphones, 
commercial property brokerage 
is still a business of relationships, 
information and negotiation.

Commercial real estate brokerage – then and now

Brad Neiman 
Founder, Brad Neiman Associates, 

Denver

http://www.keys-commercial.com
http://www.signatureflip.com/sf01/article.aspx/?i=8236
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Craig A. 
Anderson 
Principal, NAI Highland

Years in the 
industry: 34

Birthplace: Geneva, 
Illinois

Education: B.A., English, Lynchburg College

Professional affiliations/charities: Pikes 
Peak Library District, St Mary’s High School

What advice would you give someone 
starting in commercial real estate today? 
Work hard. Learn your market. Don’t give up.

What professional accomplishment or 
achievement are you most proud of and 
why? Sticking it out in a very cyclical market.

What was the turning point in your 
career? Selling $140 million Banning Lewis 
Ranch as second deal in real estate. I got lucky.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
More of the same. Cycles to pay attention to.

What was your first job? Painting houses.

What was your first job in your current 
field? Creating a database of all Colorado 
Springs commercial properties for The Schuck 
Commercial Brokerage Co.

What are your rules to live by in 
business? Work harder than the competition. 
Be respectful of others. Try to think things 
through.

Who is the person you most admire? 
Patricia Burns

Family: Children Sarah Anderson and Jack 
Anderson

Hobbies/interests: Golf, bicycling, travel, 
reading

Favorite book: Robert Caro’s books on Lyndon 
B. Johnson

David L. 
Bacon 
Senior Managing 
Director, Cushman & 
Wakefield (Colorado 
Springs Commercial)

Years in the 
industry: 31

Birthplace: Newark, Ohio

Education: Majored in psychology and minored 
in business, University of Dubuque

Professional affiliations/charities: Realtors 
Commercial Industrial Society, chairperson and 
four-year board member; CCIM Candidate; NSIA, 
NAIOP and Southern Colorado Commercial 
Brokers member

What advice would you give someone 
starting in commercial real estate today? 
Pursue an established, respected firm that has 
training for a new agent. Be prepared to live off 
savings longer than you think. Partner with an 
experienced, successful and respected broker. 
Always secure a written agency commitment 
before you give either away. 

What professional accomplishment or 
achievement are you most proud of and 
why? I exclusively represented BalSeal. The 
client entrusted me as part of its relocation team, 
utilizing my market knowledge and local contacts 
to assemble a local team, including legal, 
architectural, general contractor and access to 
local leaders in city government.

What was the turning point in 
your career? Joining the local broker 
organization, RCIS, and working on the board 
of this organization presented me with many 
opportunities to grow as a broker. I was fortunate 
enough to receive the RCIS Broker of the Year 
Award, which definitely was a turning point in my 
career. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
The next 10 years in Colorado Springs is likely 
to be focused on basic businesses and not tied 
to any specific segment of business. The goal 
of developing a new growth industry for our 
community is desirable – but is not obvious at 
this time. Successfully targeting industries such 
as biomedical, renewable energy, cyber security 
and various high-tech-related support industries 
and a resurgence of new defense is essential for 
the city to grow. 

What was your first job? My first job was 
with Owens Corning Fiberglass Corp. in Chicago 
as a textile and industrial sales representative. 
I sold glass fibers that went into reinforced 
plastics used in various products, such as 
fiberglass boats, automobile components/
Corvette body and Beta fabrics used in the first 
space suits. 

What was your first job in your current 
field? Industrial broker associate at Fredrick 
Ross Co. in Colorado Springs.

What are your rules to live by in 
business? A broker’s personal and professional 
reputation is everything! Put a higher value on 
relationships and service than commissions. 
Do what you say you will do in a timely manner, 
personally and professionally. Continue educating 
oneself in this technical era.

Who is the person you most admire? I 
admire several in different fields that had great 
influence on me. Fellow brokers, attorneys, title 
people, clients and friends, all of whom exhibit 
qualities that would help an individual become a 
better industrial real estate broker.

Family: My loving and supportive wife, Bonnie; 
children Greg and Elizabeth, and their spouses; 
and six grandkids.

Hobbies/interests: Big-game hunting, 
motorcycling, snowmobiling and photography

Favorite book or TV show: “Lonesome 
Dove” (book); “24” (TV)

Doug Carter 
Multifamily Investment 
Sales, SVN Doug 
Carter LLC

Years in the 
industry: 35 years 
focused on apartment 
brokerage; 30 years 
researching and 

reporting market rents and sales

Birthplace: Midwest roots. Grew up in Indiana, 
Ohio and Colorado

Education: University of Denver business 

degree in real estate (now Daniels College of 
Business)

Professional affiliations/charities: Have 
established deep roots in the region through 
supporting community efforts on housing, open 
space and youth sports.

What advice would you give someone 
starting in commercial real estate today? 
Give advice? Clients are some of the smartest 
and most successful individuals in the industry. I 
seek advice!

What professional accomplishment or 
achievement are you most proud of and 
why? All the tough assignments. Once sold a 
failed new development that was half complete 
for Bank of America. Building permits were 
expired.

What was the turning point in your 
career? Buying our first apartment investment. 
The knowledge gained allowed me to serve my 
clients at a much higher level. This separated me 
from the crowd.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
The sky is the limit. 

What are your rules to live by in 
business? “The answer to every question ... 
what is in my client’s best interest.”

Hobbies/interests: San Diego sailing with my 
daughters

Mary Frances 
Cowan, CCIM 
Senior Broker, Office 
and Investments, 
Quantum Commercial 
Group Inc.

Years in the 
Industry: 35

Birthplace: Jackson, Tennessee

Education: University of Tennessee

Professional affiliations/charities:  
Certified Commercial Investment Member;  
past chairwoman of Realtors Commercial 
Industrial Society; and board of directors 
of Southern Colorado Commercial Brokers; 
charities: ASA of the Pikes Peak Region, Pikes 
Peak Humane Society

What advice would you give someone 
starting in commercial real estate today? 
Find a niche in the market, have the skills and 
expertise to make it work, strive to be the best 
at your specialty, work hard and always be 
professional and responsive to clients.

What professional accomplishment or 
achievement are you most proud of and 
why? I have had many of the same clients for 
years. Their confidence and continued support 
have been a key to my success. 

What was the turning point in your 
career? I began my career in commercial real 
estate selling retail centers developed by Stanley 
and Co. I was fortunate to build a solid base of 
clients. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Brokers need to understand the current and 
future dynamics of the industry from a much 
broader perspective – national and international. 

Technology will continue to change the way we 
approach our business.

What was your first job? Lifeguard and 
working during the summers in our family owned 
automobile dealership

What was your first job in your current 
field? I was a secretary for Stanley and Co., 
a development company in Colorado Springs. I 
obtained my real estate license a short time later 
and began selling commercial real estate.

What are your rules to live by in 
business? Hold yourself to the highest ethical 
and professional standards, strive to be the best 
in your niche and provide the best service and 
value to your clients.

Who is the person you most admire? My 
parents and brothers were great mentors. My 
father purchased his automobile dealership in 
1929 and survived the Great Depression with my 
mother as a partner. My family later expanded 
the business into commercial real estate. They 
were a great example of hard work, service to 
clients and high professional standards.

Family: Husband, Gary R. Cowan, six children 
and 13 grandchildren

Hobbies/interests: Hiking with my golden 
retriever, Cooper, golf and traveling with my 
husband, friends and family

Favorite book: Books written by Tom Brokaw

Jim DiBiase 
Director, Olive Real 
Estate Group Inc.

Years in the 
industry: 33

Birthplace: Rockville 
Center, New York

Education: Bachelor’s, Business Administration, 
Finance, Villanova University

Professional affiliations/charities: Boys & 
Girls Club Pikes Peak Region

What advice would you give someone 
starting in commercial real estate today? 
Work for an organization that will give you a well-
rounded education.

What professional accomplishment or 
achievement are you most proud of and 
why? Providing turnkey real estate service to my 
largest client for 15-plus years. You know you are 
performing well when they rely on you for that 
long.

What was the turning point in your 
career? Teaming up with Integrated Properties 
in Denver. They gave me the opportunity to be a 
developer.

What changes do you foresee for Colorado 
real estate in the next 10 years? The secret 
is out. Colorado is a magnificent place to live and 
work! The state will continue to flourish and our 
real estate market will thrive.

What was your first job? Cutting grass with a 
push mower.

What was your first job in your current 
field? Working directly for the CEO of one of New 
York’s first boutique tenant rep firms, Peregrine 
White.

COLORADO SPRINGS
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What are your rules to live by in business? 
Never recommend a transaction for a customer or 
client that you wouldn’t do for yourself.

Who is the person you most admire? 
Tossup between my mother and my wife. 
Incredibly strong women who have changed many 
lives for the better.

Family: Wife, Ingrid, and children Kimberly, 
Nicholas, Gracella and Marlena

Hobbies/interests: Hiking, biking, traveling

Favorite book: Anything by Vince Flynn or Tom 
Clancy

Randy 
Churchill 
Dowis 
Principal, NAI Highland 
LLC

Years in the 
industry: 33

Birthplace: Colorado Springs

Education: B.S., business administration, 
finance and real estate, Colorado State 
University; Oxford University – studies abroad

Professional affiliations/charities: St. 
Jude’s hospital, Shriners Hospital, Wounded 
Warriors, Empty Stocking Fund, Salvation Army, 
Goodwill and Junior Achievement

What advice would you give someone 
starting in commercial real estate today? 
Patience and persistence

What professional accomplishment or 
achievement are you most proud of and 
why? My wife and our four children; everything 
else is a distant second.

What was the turning point in your 
career? First West Group for taking a “chance,” 
and Highland taking a “bigger” chance and 
recognizing my potential.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
The extreme, cyclical nature of Colorado will 
never change.

What was your first job? Caddie at The 
Broadmoor and short-order cook at A&W

What was your first job in your current 
field? Research analyst – Schuck Commercial 
Brokerage

What are your rules to live by in 
business? Honesty and integrity

Who is the person you most admire? My 
mom and dad for instilling in me principles and 
conservative values, and my brother for sparking 
my interest in commercial real estate.

Family: Wife, Mary, and children Kasch, Carsen, 
Reagan and Paige

Hobbies/interests: My kids and their interests 
in soccer, lacrosse, gymnastics and volleyball

Favorite book or TV show: “Art of the Deal” 
(book); “Suits,” “Billionaire” and “Shark Tank” (TV)

 
Bob Garner 
Managing Broker, 
Principal, NAI Highland 
LLC

Years in the 
industry: 33

Birthplace: 
Columbus, Georgia

Education: B.A., University of Georgia

Professional affiliations/charities: Past 
chairman of Junior Achievement and Realtors 
Commercial Industrial Society

What advice would you give someone 
starting in commercial real estate today? 
Be tenacious, be professional and become a 
student of the market and the profession.

What professional accomplishment or 
achievement are you most proud of and 
why? I would like to think I am respected by my 
peers.

What was the turning point in your 
career? There were two: starting my own 
company and becoming a part of NAI Highland 
LLC.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Continual growth at varying rates

What was your first job? Sacking groceries 
at a Piggly Wiggly store in Rome, Georgia.

What was your first job in your current 
field? Working for a small development 
company.

What are your rules to live by in 
business? Be honest and deliver on your 
promises.

Who is the person you most admire? In 
this industry, the late Randy Case, who has been 
a client, partner and mentor

Family: Wife, Candace Seaton, and children 
Ben and Will

Hobbies/interests: Motorcycling – on- and 
off-road, and travel

Favorite TV show: Fox News

Kenton R. 
Mau 
Executive Managing 
Director, Newmark 
Grubb Knight Frank

Years in the 
industry: 35

Birthplace: Iowa 
City, Iowa

Education: B.S., economics, University of 
Minnesota; M.B.A., finance and marketing, 
Fordham University

Professional affiliations/charities: NAIOP; 
Colorado Springs Board of Realtors; board of 
advisers, Legacy Bank; member, Broadmoor

What advice would you give someone 
starting in commercial real estate today? 
Landlord and tenant representation require 

two different skill sets, and it helps greatly to 
understand both sides. Develop a niche within 
the business, whether it is product type, location 
or client industry. Know more than anyone else 
about this specialty and use it as your calling 
card.

What professional accomplishment or 
achievement are you most proud of and 
why? I am most proud of my 35-year real 
estate career and the relationships I’ve formed. 

What was the turning point in your 
career? I’ve had two major turning points 
throughout my real estate career. The first was 
in 1987, when I was considering returning to 
Colorado. I spoke with Bob Caldwell (then with 
Grubb & Ellis), who convinced me to spend 
the day with him in the Springs. It resulted in 
my decision to move here. Two years later, the 
second turning point happened. When the Grubb 
& Ellis office closed, our office formed Palmer 
McAllister from the spin off – which started me 
down the trajectory I’ve been on ever since. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
I predict slow yet steady growth in Colorado 
Springs and El Paso County, with much of the 
expansion found in the high-tech, aerospace 
and defense industries. Growth in the area will 
be stymied until the Springs has a viable airport 
with direct flights and needed infrastructure 
improvements are completed.

What was your first job? A roofer in 
Philadelphia 

What was your first job in your current 
field? In 1982, I was hired by Townie Real 
Estate to do office brokerage in St. Paul, 
Minnesota. My first assignment was the testing 
of the Amhorst Tower, and I became hooked! 

What are your rules to live by in 
business? Never put your own self-interest 
before the client. Know that what is important is 
how you take care of your clients, and all else 
follows from there. People sometimes distrust 
commission-based professionals; compose 
yourself as if you are a salaried individual, so 
that there is no question as to your integrity.

Who is the person you most admire? I 
most admire individuals who have experienced 
adversity – challenging life issues and health 
conditions – yet remain positive, balanced and 
constructive. 

Family: Three siblings 

Hobbies/interests: Running (I’m an ultra-
runner with the 14X Pikes Peak, Leadville 100 
– pacer only – and many other events), skiing, 
golfing, mountain biking, playing bongos and 
reading (especially mysteries)

Favorite book or TV show: “ The Poet” 
(book); “Breaking Bad” (TV) 

Bob Nolette 
Managing Member, 
Front Range 
Commercial LLC

Years in the 
industry: 29

Birthplace: 
Monterey, California

Education: B.S., business, Miami University, 
Oxford, Ohio

Professional affiliations/charities: Eight-
year president, Colorado Springs Amateur 

Hockey Association; Colorado Springs and 
Wounded Warrior sled hockey

What advice would you give someone 
starting in commercial real estate today? 
Find a great mentor!

What was the turning point in your 
career? The first acquisition I made on my own 
account.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
More momentum on infill deals

What was your first job? Tree sawyer in 
Connecticut. I was the 15-year-old log schlepper. 

What was your first job in your current 
field? Leasing agent for Rosenbaum/Dean

What are your rules to live by in 
business? Be competitive and also be 
compassionate.

Who is the person you most admire? My 
dad

Family: Wife of 29 years, Beth, and children 
Danielle and J.P.

Hobbies/interests: Watching most sports. I 
am a ticket junkie. Skiing, golf, hockey, mountain 
biking

Favorite book: “Dune” by Frank Herbert

Michael 
Payne Palmer 
Senior Broker, 
Quantum Commercial 
Group

Years in the 
industry: 29

Birthplace: Phoenix

Education: B.A., finance, University of Arizona

Professional affiliations/charities: Society 
of Industrial and Office Realtors

What advice would you give someone 
starting in commercial real estate today? 
Find the best and most experienced broker in the 
discipline in which you want to work and have 
him mentor you. Always remember, “Success 
only comes before work in the dictionary.”

What professional accomplishment or 
achievement are you most proud of and 
why? Consistency and having good years 
during the down cycles

What changes do you foresee for 
Colorado real estate in the next 10 years? 
There will be significant periods of growth due 
to Colorado’s quality of life, but there too will be 
down cycles.

What are your rules to live by in 
business? Your business success is all about 
relationships, honesty and integrity.

Who is the person you most admire? My 
bride

Family: Three children and a marriage of 26 
years

 

COLORADO SPRINGS
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Peter Scoville 
Principal/Chief 
Operating Officer, 
Cushman & Wakefield 
| Colorado Springs 
Commercial

Years in the 
industry: 17 

Birthplace: Boston

Education: B.A., Colorado College 

Professional affiliations/charities: Past 
president of Southern Colorado Commercial 
Brokers (formerly RCIS); board of directors of 
Pikes Peak Cycling Society; city of Colorado 
Springs Urban Renewal Authority board member; 
and Angel Flight West – Active Angel Flight pilot 

What advice would you give someone 
starting in commercial real estate today? 
This is a very straightforward business that 
requires tenacity, problem-solving skills and 
dedication. If you follow the basic blocking and 
tackling and develop a reputation for being 
ethical, straightforward and data-driven, the 
business will come. 

What professional accomplishment or 
achievement are you most proud of 
and why? The formation of Colorado Springs 
Commercial with co-founder Greg Phaneuf 
was an accomplishment I am very proud of. 
The creation of a local team of experts in 
their respective fields (industrial, office, retail, 
investment) combined with the affiliation with 
Cushman & Wakefield resulted in a highly 
effective and energized brokerage environment 
and one we intend to continue to grow. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
The trend in the brokerage business continues 
to be toward larger (many publicly traded) 
international offices. However, local knowledge is 
critical to the value add for our clients. 

The local and regional medical markets have 
been dynamically changing and we have been 
utilizing general aviation as a tool to access 
the “hard-to-reach” regional markets in the 
Mountain West in order to better serve our 
user and investor clients. We see continued 
investment in the more rural, but actively 
growing, cities in the region and will continue to 
grow that aspect of the business for our clients. 

What are your rules to live by in 
business? Rules to live by in business are 
treating owners, clients, competitors and 
co-workers with respect. This is a difficult 
business with people with lots of personalities 
and intensity. Focusing on the concept of solving 
problems and creating solutions through detailed 
market data for our clients is key to our business 
strategy. 

Family: Wife and two children 

Hobbies/interests: Avid cyclist, skier and 
instrument-rated private pilot

Jim Spittler, SIOR 
Principal, NAI Highland LLC

Years in the industry: 44

Birthplace: Missoula, Montana

Education: B.S., 
U.S. Air Force 
Academy  

Professional 
affiliations/
charities: Society of 
Industrial and Office 
Realtors; International 
Council of Shopping 

Centers; 20-year board member and two-
time past chairman for Discover Goodwill of 
Southern and Western Colorado Operating and/
or Foundation; past chairman and president of 
the Association of Graduates, USAFA; 33-year 
member of the board of trustees for Falcon 
Foundation, USAFA; past chairman of Colorado 
Springs EDC Business Climate Initiatives Group; 
two-time Colorado Springs Commercial Realtor 
of the Year

What advice would you give someone 
starting in commercial real estate today? 
Have a plan, work the plan; have a mentor; be 
patient and understand that “no” is just the first 
step to getting “yes.”

What professional accomplishment or 
achievement are you most proud of 
and why? Receiving the SIOR Presidents’ 
Community Service Award in 2014

What was the turning point in your 
career? Co-founding NAI Highland LLC in 1984 
with Steve Suggs, who was the consummate, 
ethical commercial real estate professional. 
I learned a lot from him about deal making, 
forming and nurturing relationships and 
community involvement. We shared the same 
values, which we imbued into our company.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Technology will continue to change the way we 
do business, however, relationships will continue 
to drive who gets the business for the most part. 
It is likely that the broker will have to combine 
technological expertise with relationship building 
and maintenance to get and keep the business.

What was your first job? Air Force fighter 
pilot in Vietnam

What was your first job in your current 
field? I was the sole commercial broker in the 
Moore & Co. office in Colorado Springs. 

What are your rules to live by in 
business? The first rule is to live by the Golden 
Rule. It is also important to underpromise and 
overdeliver. Follow up and maintain contact or 
you will be overlooked when an assignment 
comes up.

Who is the person you most admire? I very 
much admire Gen. Jimmy Doolittle, who was the 
consummate citizen soldier. He answered the 
bell in World War II, was most famous and won 
the Congressional Medal of Honor for the suicide 
raid he led on Tokyo. He was a very humble man.

Family: Wife of 42-plus years, Elizabeth, 
children Lisa Odenweller and James III, and six 
grandchildren

Hobbies/interests: Golf, travel, photography

Favorite book or TV show: “Being Mortal” by 
Atul Gawande, the definitive book on aging and 
how we deal with our aging parents, friends and 
selves. “Suits” (TV) 

COLORADO SPRINGS
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Dale R. Stamp 
President, Quantum 
Commercial Group

Years in the 
industry: 29

Birthplace: East 
Moline, Illinois

Education: Illinois State University

Professional affiliations/charities: 
Southern Colorado Commercial Brokers, 
Goodwill, Junior Achievement, Pikes Peak Mental 
Health Association.

What advice would you give someone 
starting in commercial real estate today? 
Be patient and have some money saved because 
it will generally take three to five years to start 
making a decent living in the commercial real 
estate arena. Find a successful mentor to 
team up with who has a good reputation in the 
industry.

What professional accomplishment or 
achievement are you most proud of and 
why? In the late 1980s, when I decided to go 
into commercial real estate, Colorado Springs 
was known as the “Bankruptcy Capital of 
America” and many of the banking institutions 
in town were being regulated by the Resolution 
Trust Corp. As it worked out, it was a very good 
time to go into commercial real estate, especially 
when the RTC took back those properties and 
started to sell them for 10 cents on the dollar. 

What was the turning point in your 
career? There have been many. I have been 
very fortunate to have had valuable mentors and 
excellent opportunities in my career, and in life 
in general.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Colorado will continue to be a great place to 
live, play and do business. Millennials will take 
our state to the next level. They are much more 
curious, respectful, green and analytical in their 
thought processes. E-commerce will continue 
to affect retailers and retail shopping centers, 
especially those without an anchored tenant. 

What was your first job? Working at my 
parents’ restaurant in Illinois starting at the age 
of 9, with a starting wage of 25 cents per hour

What was your first job in your current 
field? Commercial real estate broker 
specializing in anything that would create a 
paycheck. My first year gross earnings were 
$7,000, which made it very difficult to support 
two young boys and a wife at the time. 

What are your rules to live by in 
business? Show up on time for business 
meetings, return phone calls/emails promptly 
and surround yourself with good mentors, good 
friends and family. Put your clients’ interest 
ahead of your commission. 

Who is the person you most admire? 
My father, in business, because of his strong 
work and business ethics. Also, John Wooden, 

the former UCLA basketball coach, on how he 
handled life and how he mentored his players.

Family: Wife of 31 years, three sons and one 
7-month-old grandson

Hobbies/interests: Golf, skiing, biking, 
hiking, traveling, craft beer – most anything that 
involves being outdoors and spending time with 
my family.

Favorite book: “River of Doubt” by Candice 
Millard – about Theodore Roosevelt’s journey 
into the Amazon

John M. 
Winsor 
Director, The Retail 
Group

Years in the 
industry: 33

Birthplace: St. Paul, 
Minnesota

Education: Bachelor’s degree, Colorado College

Professional affiliations/charities: 
International Council of Shopping Centers, 
Project Angel Heart 

What advice would you give someone 
starting in commercial real estate today? 
Don’t use your computer or internet as your 
main method of conducting business.

What professional accomplishment or 
achievement are you most proud of and 
why? Surviving through many different cycles 
and adapting to changes in the market and 
profession.

What was the turning point in your 
career? My initial decision to join Olive Co. 
as its first in-house leasing agent. I gained a 
perspective from an ownership point of view.

What was your first job? Midnight shift at a 
fruit distributor warehouse

What was your first job in your current 
field? Olive Real Estate Co.

What are your rules to live by in 
business? Be honest and fair.

Who is the person you most admire? My 
father

Family: Wife and four children

Hobbies/interests: Cooking, reading, fishing, 
hunting, golf

Favorite book: Currently reading “Cutting From 
Stone” and “Lords of the North”

COLORADO SPRINGS
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Doug 
Andrews 
Vice Chairman, ARA, A 
Newmark Co.

Years in the 
industry: 33

Birthplace: Denver

Education: Bachelor of Arts, philosophy, Colorado 
College

Professional affiliations/charities: National 
Multifamily Housing Council, Denver Commercial 
Association of Realtors, Denver Southeast Rotary

What advice would you give someone 
starting in commercial real estate today? 
Roll up your sleeves, expect to work hard and expect 
to work long hours. This business requires making 
lots of calls and developing relationships over time. 
Always act in the best interest of your clients and 
things will turn out the best for you as well.

What professional accomplishment or 
achievement are you most proud of and 
why? I am most proud of helping to build ARA into 
the national apartment brokerage that it is today. 
The highlights include that we (Denver) were the first 
office to take the ARA name and built the company 
into 22 offices to become the largest dedicated 
provider of multifamily services in the country 
before selling to BGC Partners in 2014 to launch 
ARA, A Newmark Co. Additionally, I am very proud 
of my many meaningful client relationships, which 
throughout my career led to friendships.

What was the turning point in your 
career? The turning point of my brokerage career 
was when I partnered with Jeff Hawks in 1991. 
We’ve been partners now for 25 years. This has 
worked so well because we both have different 
talents but common values. We each do our best to 
give as much to the partnership as we can and don’t 
worry about the other guy. 

What was your first job? My first job was as 
an apartment building janitor. I was 10 years old 
and working for my father, who was an apartment 
developer in Denver.

What was your first job in your current 
field? In 1983, I went to work for my father’s 
commercial and multifamily management and 
development company. I started as an in-house 
leasing agent and within three years I was running 
the company. I was president of Andrews & Co. until 
1990, when I went into multifamily brokerage.

What are your rules to live by in 
business? My rules to live by in business and in 
life are always to be straight with people, whether 
clients, friends or family. Also, arrive early and leave 
late and always do the right thing – treat people like 
you want to be treated.

Who is the person you most admire? I 
admire Bill Gates for his talent, and more so for 
deciding to give the bulk of his fortune to charity and 
encouraging others do the same, such as Warren 
Buffett. 

Family: Wife, Lindsay, of 35 years, and children 
Mackenzie, Caitlin and Ian

Hobbies/interests: I enjoy skiing, fishing, biking, 
hiking and golf.

Favorite book: “The First Circle” by Aleksandr 
Solzhenitsyn. I read this in college and there’s a quote 
from the book that I’ve remembered my whole life, 
which has helped me in even the worst of times, “It’s 
not the ocean that drowns, it’s the puddle.”

 
Jim Bolt 
Executive Vice President, 
Brokerage Industrial & 
Logistics, CBRE

Years in the 
industry: 33

Birthplace: Denver

Education: Bachelor’s degree, finance, University 
of Colorado Boulder 

Professional affiliations/charities: Food 
Bank of the Rockies, Adams County Food Bank, High 
Line Canal Conservancy

What advice would you give someone 
starting in commercial real estate today? 
Adopt a long-term strategy.

What professional accomplishment or 
achievement are you most proud of and 
why? Serving as the board chair for the Food Bank 
of the Rockies

What was the turning point in your 
career? Taking a position with CBRE in our 
research department

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Another full cycle

What was your first job? Petroleum land man

What was your first job in your current 
field? CBRE research

What are your rules to live by in 
business? Persistent follow-through

Who is the person you most admire? My 
grandfather

Family: Wife and two daughters

Hobbies/interests: Cycling, skiing, hiking, 
spending time with my family

Favorite book or TV show: “Pillars of the 
Earth” by K.L. Follett; “House of Cards” and “Game of 
Thrones” (TV)

Brad Calbert 
President - Colliers 
International Denver 

Years in the 
industry: 40+ 

Birthplace: Madison, 
Wisconsin 

Education: B.B.A., real estate and urban land 
economics, University of Wisconsin 

Professional affiliations/charities: NAIOP, 
Urban Land Institute, Wisconsin Real Estate Alumni 
Association, International Council of Shopping 
Centers 

What advice would you give someone 
starting in commercial real estate today? 
Commercial real estate is not a job, it is a lifestyle. 

What professional accomplishment or 
achievement are you most proud of and 
why? Leading the Colliers International office

What was the turning point in your 
career? When a professor in college introduced me 
to real estate

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Denver will become more a primary market for 
national and international investors. 

What was your first job? Real estate analyst 

What was your first job in your current 
field? Real estate broker 

What are your rules to live by in 
business? Knowledge is key to identify trends. 

Who is the person you most admire? Dr. 
James Graaskamp (deceased) 

Favorite TV show: “Billions”

Mike Camp 
Senior Vice President, 
CBRE

Years in the 
industry: 33

Birthplace: 
Sacramento, California

Education: Bachelor’s degree, business 
administration, marketing

Professional affiliations/charities: Society 
of Industrial and Office Realtors, NAIOP, Food Bank of 
the Rockies, Habitat for Humanity, St. Vincent DePaul 
Society

What advice would you give someone 
starting in commercial real estate today? 
Build relationships and trust and do what you say you 
are going to do.

What professional accomplishment or 
achievement are you most proud of and 
why? I cannot cite one thing, except to say that I am 
proud of the clients and friends I have been fortunate 
to build relationships with over the years.

What was the turning point in your 
career? There has not been a particular turning 
point. It has been a process of trying to build a solid 
business foundation over time.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Colorado will continue its current path of being a 
world-class location in which to live and do business, 
translating to Denver continuing to be a top-tier real 
estate market.

What was your first job? Youth baseball 
umpire

What was your first job in your current 
field? Research position at CBRE Inc.

What are your rules to live by in 
business? Build relationships and trust and do 
what you say you are going to do.

Who is the person you most admire? 
Individuals who keep a good balance of family, 
community and their careers

Family: My wife, Pam, and children Andrew and 
Allison

Hobbies/interests: Skiing, mountain biking, 
surfing, golf and travel

 
Barry J. 
Dorfman 
Market Director, 
President – Rocky 
Mountain Region, JLL

Years in the 
industry: 34 

Birthplace: Bronx, 
New York 

Education: Bachelor’s, College of New Jersey; 
Master’s, University of Northern Colorado

Professional affiliations/charities: NAIOP, 
Denver Scholarship Foundation, Metro Denver 
EDC Executive Committee, Big Brothers Big 
Sisters of Colorado 

What advice would you give someone 
starting in commercial real estate 
today? Be persistent, work hard and establish 
a relationship with a senior mentor. This is 
important because you can leverage your mentor 
for knowledge and relationships and they can 
leverage you for the newest technology. Together 
you can stay on top and get better results more 
quickly.

What professional accomplishment or 
achievements are you most proud of and 
why? Being part of building a great organization 
with minimal turnover. Creating a successful 
organization that provides a great culture of 
teamwork, collaboration and excellence in the 
services we provide. 

What was the turning point in your 
career? When Roger Staubach approached me 
and gave me the opportunity to own and operate 
the Denver Staubach office, which valued a 
culture of teamwork and collaboration. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Denver has done its part putting the right 
infrastructure in place – because of this, coupled 
with our incredible quality of life, we will continue 
to see in-migration leading to corporate growth.

What was your first job? Special education 
teacher 

What was your first job in your current 
field? Office broker with Grubb & Ellis

What are your rules to live by in 
business? Reputation is everything; operate at 
the highest level of integrity and always do what 
is right/best for your client. 

Who is the person you most admire? 
Roger Staubach – he enabled me to become a 
great leader, teaching me to do the right thing, 
always going the extra mile and giving back to 
your community.

Family: Wife, Dana Dorfman, and children Brian 
and Abby 

Hobbies/interests: Skiing, biking, golf, 
traveling

Favorite TV shows: “Seinfeld” and “Curb Your 
Enthusiasm” 

DENVER



Marcus & Millichap proudly honors Garrette Matlock for more than 35 years of 

superior service to Denver’s commercial real estate community. A nationally 

recognized multi-tenant retail property investment specialist, Garrette has been 

the top agent in the Denver office 17 times. Companywide, he has ranked 

in the Top 5 four times, the Top 10 seven times, and the Top 30 nine times. 

Throughout his career, he has brokered more than $2 billion in investment property 

transactions. Please join us in congratulating Garrette on a lifetime of achievement 

in commercial real estate brokerage.

Specialization  •  Expertise  •  Results

Congratulations Garrette Matlock
for being recognized as one of Colorado Real Estate Journal’s  

Icons in Brokerage and Leadership

Offices Throughout the U.S. and Canada www.MarcusMillichap.com

Garrette Matlock
Senior Vice President Investments 

(303) 328-2000 
garrette.matlock@marcusmillichap.com

To access the largest exclusive inventory  
of properties, contact the market leader.
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Marcus & Millichap proudly honors Charles “Chico” LeClaire for his more than 42 years 

as a real estate broker in Colorado. One of the preeminent self-storage brokers in the 

nation, Chico speaks regularly at self-storage conventions and has mentored Marcus 

& Millichap brokers nationwide. He has consistently been the top agent in the Denver 

office, and is currently ranked 17th in career earnings of the firm’s 1,600 investment 

professionals. Chico has closed over $2 billion in self-storage assets in his career and 

is having one of his most successful years in 2016. He was also a top fundraiser for 

the Denver charity, Brokers Benefiting Kids. Please join us in congratulating Chico on 

a lifetime of achievement in commercial real estate brokerage.

Offices Throughout the U.S. and Canada www.MarcusMillichap.com

Specialization  •  Expertise  •  Results

Congratulations Charles “Chico” LeClaire
for being recognized as one of Colorado Real Estate Journal’s  

Icons in Brokerage and Leadership

Charles “Chico” LeClaire 
Senior Vice President Investments

Senior Director, National Self Storage Group 
(303) 328-2025 

charles.leclaire@marcusmillichap.com

To access the largest exclusive inventory  
of properties, contact the market leader.
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Kelly Greene 
Urban Legend Retail

Years in the 
industry: 33 

Birthplace: Denver

Education: B.A., 
political science, 

University of Colorado; elementary education, 
University of Denver

Professional affiliations/charities: X-Team 
Member, Downtown Denver Partnership Retail 
Council

What advice would you give someone 
starting in commercial real estate 
today? Find a mentor who is an expert, who is 
compassionate and patient, and who believes in 
you.

What professional accomplishment or 
achievement are you most proud of 
and why? I have leased over 200 restaurants 
and 40 mixed-use projects, and that over the 
course of my career, I have maintained my 
professionalism and integrity while building 
invaluable relationships with some of the best in 
this industry.

What was the turning point in your 
career? There have been many turning points 
that have led me throughout my professional 
journey as well as many very important 
friendships that have proven to be invaluable to 
me. But if I were to single out one of the most 
significant moments in my career, it was when 
I handled the leasing of the old Lafayette’s 
building at 14th and Larimer Square. This project 
catapulted my career direction into focusing on 
restaurants in general and downtown locations 
specifically. It was the beginning of my becoming 
recognized as a specialist in restaurant leasing.

What changes do you foresee for Colorado 
real estate in the next 10 years? I see 
more redevelopment of infill urban sites. And due 
to the remarkable increase in housing prices, 
more suburban development as well. As traffic 
congestion affects our drive time, more and more 
neighborhoods focused retail, not unlike pockets 
in New York and Chicago, will begin to take shape.

What was your first job? Bellman at the 
Gotham Hotel

What was your first job in your current 
field? Selling apartments at Van Schaack. It was 
through my business dealings in this endeavor 
that I meet one of my greatest mentors and 
dearest friends, Marc Lippitt

What are your rules to live by in 
business? First and foremost, I see my role as 
a consultant to my clients. I practice the tenets 
of good listening, equity and fairness, integrity, 
thoroughness, objectivity and a sense of humor.

Who is the person you most admire? My 
wife, Mindy. Second only to her would be my late 
father Mel Greene. He taught me to be a quiet 
leader, a meticulous problem solver, to never jump 
and to respect the humanity inherent in every 
business dealing I engage in. 

Family: Wife, Mindy Raabe Greene, and children 
Hannah and Ben

Hobbies/interests: Politics, history, film, golf, 
and our Labrador retrievers, currently the most 
nurtured of the entire species.

Favorite book: “An Empire of Their Own” by 
Neal Gabler

 
Dan Grooters 
Executive Managing 
Director, Newmark 
Grubb Knight Frank

Years in the 
industry: 21

Birthplace: Seattle

Education: B.A., University of Washington, 
Foster School of Business

Professional affiliations/charities: 
NAIOP, Denver Metro Commercial Association 
of Realtors, International Council of Shopping 
Centers, Metro Denver Partners, Breakthrough 
Partners, Habitat for Humanity 

What advice would you give someone 
starting in commercial real estate today? 
Take the long-term view to this business. 
Transactions do not happen overnight and may 
come together over a period of many years, not 
months. Have a focused area of specialization 
and become the expert. View your first three to 
five years of business as your education and do 
not expect solid financial rewards until the end of 
this time. As much as you will want to run from 
the challenges of the first few years, do not give 
up on the goal of establishing yourself in this 
rewarding industry.

What professional accomplishment or 
achievement are you most proud of 
and why? That I have carved out a niche in 
commercial real estate that I enjoy and continue 
to learn from every day and interact with 
interesting people.

What was the turning point in your 
career? In my second year of business, I 
sold two Kroger-anchored shopping centers 
in Lansing, Michigan, for $20 million. I still do 
business with those individuals today.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
We will continue to see the “densification “of 
the real estate landscape as underperforming 
and underutilized real estate will be demolished 
in favor of new, higher-density developments. 
This will present itself most obviously around 
the central core of Denver, where single-story 
buildings are replaced with multistory mixed-use 
developments. However, this will be evident in 
the suburban locations, as well, where low-
density B- and C-quality office buildings or 
sprawling retail centers may be demolished and 
replaced with new, higher-density uses. 

What was your first job? I worked odd jobs 
doing lawn mowing, weeding, house painting, 
etc. 

What was your first job in your current 
field? A runner for Garrette Matlock at Marcus 
& Millichap. He gave me great exposure to the 
investment marketplace and how to get deals 
done.

What are your rules to live by in 
business? Your integrity is the key to success 
both professionally and personally. A solid 
reputation in the community will go a long way 
toward a successful career and life. Don’t make 
decisions that provide short-term gain that you 
will not be proud of later. Your reputation always 
precedes you, whether positive or negative; 
make sure you leave a positive impression.

Who is the person you most admire? I 
really admire Jeff Hawks and Doug Andrews, 
who built a stellar business at Apartment Realty 
Advisors. (ARA was acquired by BGC Partners 
Inc. in 2014, and is now ARA, A Newmark Co.)

Family: Wife, Jen, and children Ella and Brady 

Hobbies/interests: Fly-fishing, basketball, 
tennis, backpacking and traveling

Favorite TV show: “House Hunters 
International”

Tim 
Harrington 
Executive Managing 
Director, Newmark 
Grubb Knight Frank

Years in the 
industry: 30

Birthplace: Denver

Education: University of Colorado

Professional affiliations/charities: NAIOP, 
Metro Denver Executive Club, Denver Justice 
Council, CU Real Estate Council, Food for 
Thought, Samaritan House 

What advice would you give someone 
starting in commercial real estate today? 
Make sure this is something you want to do and 
you are 100 percent committed to doing it. If you 
are not 100 percent, don’t do it! Be prepared to 
deal with failure; if and when you are successful, 
be humble.

What professional accomplishment or 
achievement are you most proud of and 
why? I am most proud of winning the 2011 Hal 
Ellis Award during my tenure at Grubb & Ellis. It 
felt very good to be selected out of thousands 
of brokers nationwide and recognized for my 
professional excellence, leadership and high 
ethical standards.

What was the turning point in your 
career? My first deal, a 397-square-foot lease 
to Farmers Insurance, provided the momentum 
for the rest of my career. I was fortunate to work 
with Mike Simms and Charlie Belton on that 
transaction; they trusted me even though I was 
new to the business. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
I see the market fluctuating, yet staying on par 
at where we are today. Any dip our economy 
experiences will not be consistent with what 
transpires around the country as Denver is so 
well diversified.

What was your first job? My first job was at 
an engineering firm. I was the general manger in 
charge of marketing, revenue, logistics and office 
operations.

What was your first job in your current 
field? My first commercial real estate job was 
at Grubb & Ellis, in a runner position for the first 
six months, then I was promoted to associated 
broker and have never looked back.

What are your rules to live by in 
business? Be honest and don’t be afraid to 
disagree with your client if you are right. I value 
all of the relationships that I have made in my 
career and do my best to treat everyone with 
integrity and honesty.

Who is the person you most admire? 
My family, namely my mother, father and 
stepfather. They always made sure that I was 
honest in whatever I did. They engrained that 
principle in my being and it has proven to have 
a tremendous impact in my life. They taught 

me how to treat people and when confronted 
with a difficult situation, I always reflect about 
how my parents would have handled it. I also 
admire Michael Collins, who was one of the main 
reasons Ireland is a sovereign nation today. 

Family: Wife, Melinda, children Hilary and 
Emma, and my sons-in-law Zach Dunsmoor and 
Eddie Kane

Hobbies/interests: History, reading, golf, 
skiing, sailing and traveling (favorite place: 
Ireland). 

Favorite book: “The Killer Angels” by Michael 
Shaara

Riki 
Hashimoto 
Executive Managing 
Director, Nemark Grubb 
Knight Frank

Years in the 
industry: 21

Birthplace: Ithaca, 
New York

Education: B.S.B.A., Drake University

Professional affiliations/charities: 
International Council of Shopping Centers, Denver 
Metro Commercial Association of Realtors, NAIOP, 
Families First

What advice would you give someone 
starting in commercial real estate today? 
If you’re trying to create a career in this business, 
don’t just show up to work, but show up to work. 
Nothing is handed to you in this business, but if 
you work smart and work hard, good things will 
happen. Also, some of the most difficult hurdles 
to overcome in this business aren’t even related 
to real estate. The emotional highs and lows that 
come with this line of work can derail even the 
most promising career. It is normal to have self-
doubt seep into your psyche, so surround yourself 
with good people and they’ll help you through 
these times.

What professional accomplishment or 
achievement are you most proud of and 
why? I was once told that your reputation is what 
others think of you, character is who you really 
are. I’m humbled and extremely grateful for the 
accolades and achievements that I’ve received in 
this business, but I’m most proud of the fact that 
I’ve never compromised my personal character for 
the business. 

What was the turning point in your 
career? One of the first deals I ever worked 
on was for a gentleman named Hal Krause. 
That was nearly 20 years ago. Hal and I have 
remained friends and we have worked on several 
opportunities since that time. 

What changes do you foresee for Colorado 
real estate in the next 10 years? The 
intrinsic value of our real estate, the developing 
and diversified economic base associated with 
our local economy and the overall quality of life 
is no longer a secret in the global economy. As 
access to information and technology in real 
estate continues to become increasingly efficient, 
an even greater focus on Colorado real estate 
will take place. I’m extremely excited to see how 
our local market develops into one of the most 
dynamic marketplaces in the country over the next 
decade.

What was your first job? I detasseled corn 
stalks in Nebraska at 13.

DENVER



“Congratulations to the Colorado Real Estate Journal on their 25th anniversary, and to all of the Icons 
in Brokerage & Leadership honorees! We are proud to honor our very own leadership Icons, Marc 
Lippitt & Scott Shwayder, in leading Unique Properties through 40 years of brokerage success and 
growth. Here’s to another year of unmatched leadership, superior service, growth & great times!”          

From, Your Unique Family (now located on South Broadway!)

ABOUT UNIQUE PROPERTIES, YOUR LOCAL PARTNER:

Marc Lippitt and Scott Shwayder established Unique Properties with 
a unified vision of what a commercial real estate firm should be- 
one committed to trust, results, excellence and unparalleled service. 
They are active in the firm’s day-to-day activities, providing a col-
laborative culture allowing for individual growth and independence. 
Ownership’s hands-on leadership sets Unique Properties apart from 
its competitors as they provide their brokers and clientele with im-
mediate and ongoing access. Our core values: experience, tenacity, 
solutions and results continue to drive our business. 

Marc S. Lippitt Scott L. Shwayder

For more on our services, or to explore  
career opportunities, please contact us:

400 South Broadway | Denver, CO 80209 

303.321.5888 | www.UniqueProp.com

Congratulations

Unique Properties’ 
New Home
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What was your first job in your current 
field? I was a runner at the Grubb & Ellis Co.

What are your rules to live by in 
business? Never compromise who you are and 
what you believe in. Hard work, persistence and 
consistency are often the differentiator between 
success and failure. Surround yourself and work 
with good people. 

Who is the person you most admire? My 
father. He taught by example how to be a good 
father, husband and son. 

Family: Wife, Ashley, and daughters Caroline 
and Sophia 

Hobbies/interests: Spending time with all my 
girls and playing sports: golf, soccer, platform 
tennis, skiing, fly-fishing

Favorite book or TV show: This month I’ve 
read “Beautiful Ruins” by Jess Walters and 
“The Snowball, Warren Buffett and the Business 
of Life” by Alice Schroeder. I watch reruns of 
“Seinfeld” and enjoy “Fixer Upper” on HGTV.

Jeff Hawks 
Vice Chairman – ARA, 
A Newmark Co.

Years in the 
industry: 42

Birthplace: 
Dubuque, Iowa

Education: Bachelor of Arts, Loras College, 
Dubuque 

Professional affiliations/charities: 
Apartment Association of Metro Denver, National 
Multifamily Housing Council, Urban Land 
Institute, Arapahoe House, Salvation Army

What advice would you give someone 
starting in commercial real estate 
today? It’s important to investigate – enter 
situations with your eyes wide open. Brokerage 
has changed in recent years and there are 
new avenues into the business. I still think the 
strongest unit is a team of strong brokers – 
joining a team is a good way to break into the 
business. 

What professional accomplishment or 
achievement are you most proud of and 
why? My greatest professional accomplishment 
is teaming up with Doug Andrews to be the top 
apartment brokerage team in Colorado for 20 
straight years. 

What was the turning point in your 
career? Teaming up with Doug Andrews and 
creating my first apartment team was the true 
turning point in my career – everything has 
followed from that moment. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
I foresee Denver looking more like a first-tier 
city. Denver will be by far one of the most 
strategic noncoastal cities for local, national 
and international investment in commercial real 
estate and in apartment projects. 

What was your first job? At 14, I worked as 
a pin setter in a bowling alley for the Knights of 
Columbus in Dubuque. I earned enough money 
to buy my first 45 record – “Ringo” by Lorne 
Greene and to this day I can still tell you every 
word on it. 

What was your first job in your current 
field? In 1971, I was a part owner of a four-
unit apartment building in Dubuque, with my 
grandfather. I worked at his printing shop and 
the building across the street went up for sale. 
The asking price was $18,000. My grandfather 
offered $10,000. I wanted in with my $1,250 
savings so we worked on it together. 

What are your rules to live by in 
business? Always, always do the right thing – it 
works out in the end if you do. Don’t put other 
priorities – money, wins – first. I also think it 
is important to choose your business partners 
wisely. As Doug’s dad used to say, “If you sleep 
with skunks you’ll smell like one.”

Who is the person you most admire? 
I admire my father, Vince Hawks – strong 
influence, good guy and good salesperson. He 
sold specialty advertising.

Family: Wife of 41 years, Cinnamon Hawks; 
sons Ryan, Aryn and Clint (deceased) 

Hobbies/interests: I enjoy playing with my 
grandkids, nature, and smoking cigars with 
friends.

Favorite book: “Atlas Shrugged” by Ayn Rand

Joe Hollister 
Managing Director, 
JLL

Years in the 
industry: 32 

Birthplace: 
Washington, D.C.

Education: Bachelor of Science, business 
administration and finance, Colorado State 
University

Professional affiliations/charities: 
NAIOP, Denver Metro Commercial Association 
of Realtors, Denver Chamber of Commerce, 
Downtown Denver Partnership, University of 
Colorado Leeds School of Business Mentorship 
Program. Charities are Brokers Benefiting Kids, 
Save Our Youth and Big Brother Big Sisters. 

What advice would you give someone 
starting in commercial real estate 
today? Never focus on fees and commissions. 
Concentrate on your client’s needs and success 
will follow.

What professional accomplishment or 
achievement are you most proud of and 
why? The Staubach Co. award for Champion 
of Excellence (embodies core company values 
such as client focus, teamwork, diversity and 
inclusion, excellence and integrity in how to live 
and work)

What was the turning point in your 
career? Taking over ownership of the Denver 
Staubach Co. office along with my partners Barry 
Dorfman and Bruce Dodge.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
The global economy will continue to rapidly evolve 
and drive change within the Colorado economy. I 
believe technology advancements and consumer 
behavior changes have the potential to redefine 
and fundamentally change the CRE demand/supply 
dynamics and business models, including real 
estate usage, site location, development, design, 
leasing and financing. CRE companies will have to 
be flexible in embracing technological innovations 
to keep pace with their competition.

What was your first job? Cutting lawns

What was your first job in your current 
field? Research intern for the Grubb & Ellis Co.

What are your rules to live by in 
business? Teamwork is the key to success! 
There is a ceiling on individual accomplishment 
and no limit on what a true team can achieve. 
Clients benefit when companies take a team 
approach and function with the values of 
integrity, respect, trust and leadership, which can 
transcend to any workplace environment and 
create success.

Who is the person you most admire? 
Roger Staubach 

Family: Wife, Tracy Hollister, and children 
Hunter and Harrison

Hobbies/interests: Mountain biking, skiing, 
paddle boarding and reading

Favorite book: Favorite book is “The Warrior 
Athlete” by Dan Millman

Jeff Johnson 
Principal, Pinnacle 
Real Estate Advisors

Years in the 
industry: 18

Birthplace: Cody, 
Wyoming

Education: B.S., general engineering, U.S. 
Military Academy, West Point

Professional affiliations/charities: 
Licensed real estate broker in the state of 
Colorado, Denver Metro Commercial Association 
of Brokers, Apartment Association of Metro 
Denver, NAIOP

What advice would you give someone 
starting in commercial real estate today? 
Connect with a mentor who can show you the 
ropes, and then actually listen to what they try to 
teach you. It is a very competitive business with 
little room for error. Young professionals who try 
to re-invent the wheel often get left behind. 

What professional accomplishment or 
achievement are you most proud of and 
why? I’m most proud of founding Pinnacle 
Real Estate Advisors along with my partner, Matt 
Ritter. 

What was the turning point in your 
career? The major turning point in my career 
was founding Pinnacle with my partner, Matt 
Ritter, where we transitioned from having strictly 
a brokerage focus to building a commercial real 
estate company from the ground up.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Real estate always goes through cycles, and I 
certainly don’t expect the red-hot cycle we are 
enjoying now to continue forever. However, there 
are always opportunities for those who keep 
their head in the game and stay focused on their 
clients’ needs. I see Colorado not only as a great 
place to live, but also a great place to be involved 
in commercial real estate now, 10 years from 
now and into the future.

What was your first job? Washing dishes in 
a restaurant at 11 years old, but my first “real 
job” was infantry officer in the Army.

What was your first job in your current 
field? Investment Associate at Marcus & 
Millichap Real Estate Investment Brokerage Co.

What are your rules to live by in 
business? Be honest, hardworking, and do the 
right thing for your clients. Personal success will 
follow.

Who is the person you most admire? 
George Washington – he defeated the world’s 
superpower at the time and founded the greatest 
nation in history. Not too shabby.

Family: My amazing girlfriend and I have five 
awesome children between the two of us. 

Hobbies/interests: Scuba diving, hunting, 
skiing, astronomy

Favorite TV shows: I love science-related 
shows like “Cosmos,” “Outrageous Acts of 
Science” and “MythBusters.”

Frank Kelley 
Senior Vice President, 
CBRE

Years in the 
industry: 37

Birthplace: 
Evanston, Illinois

Education: B.A., Holy Cross College, M.B.A., 
University of Denver

Professional affiliations/charities: 
Children’s Hospital, Holy Cross Foundation

What advice would you give someone 
starting in commercial real estate today? 
Make yourself invaluable to your teammates.

What professional accomplishment or 
achievement are you most proud of and 
why? Growing a team of 24 people over 18 
years

What was the turning point in your 
career? Two things: knowing Don Cook and 
teaming with Doug Bakke and Ty Ritchie

What changes do you foresee for 
Colorado real estate in the next 10 years? 
More competition for brokerage

What was your first job? Selling barstools 
and outdoor furniture for Samsonite Corp.

What was your first job in your current 
field? Runner at Coldwell Banker

What are your rules to live by in 
business? Honesty, hard work, integrity, loyalty, 
respect

Who is the person you most admire? My 
father, Frank Sr.

Family: Barbara, wife, daughters Colleen and 
Emily 

Hobbies/interests: Fishing, hiking, back-
country activities, cooking, spending time with 
my family and friends

Favorite book: “The Alchemist” by Paulo 
Coelho

DENVER
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Charles 
“Chico” 
LeClaire 
Senior Vice President, 
Investments, and 
Senior Director, 
National Self Storage 
Group, Marcus & 
Millichap

Years in the industry: 42 

Birthplace: Bethesda, Maryland

Education: Bachelor of Business Administration, 
University of Wisconsin, Madison

Professional affiliations/charities: National 
Self Storage Association, Brokers Benefitting Kids, 
Phantom Canyon Ranches Association board 
of directors, University of Wisconsin Real Estate 
Alumni Group

What advice would you give someone 
starting in commercial real estate today? 
Be tenacious. It’s a hard profession to get started 
in but a great one to finish in. When you hit that 
wall your first or second year, pick yourself up – 
you'll make it if you want it bad enough. It takes 
five to 10 years to develop relationships, which is 
what the business is built on.

What professional accomplishment or 
achievement are you most proud of and 
why? Leading the nation numerous years in the 
brokerage of my specialty – self-storage. Being 
the top producer at Marcus & Millichap’s Denver 
office and a top 20 ranking in career earnings in 
our firm of 1,500 brokers nationwide.

What was the turning point in your 
career? In the late 1990s, I had a client tell me 
that he had a $50 million portfolio of self-storage 
facilities in Chicago that he wanted me to sell. 
That was the first time I was awarded a large 
assignment that required national marketing of 
out-of-state assets, and that gave me a national 
platform and the success I needed to move 
forward and expand nationally.

What changes do you foresee for Colorado 
real estate in the next 10 years? Continued 
growth as there has been, almost consistently, 
for the 42 years I’ve been here, with some 
interruptions from outside influences and periods 
of overbuilding. Because of our central location, 
climate, diverse economy, educated population 
and wonderful recreational opportunities, Colorado 
will continue its rise in national prominence.

What was your first job? Mowing lawns, 
shoveling snow, delivering newspapers

What was your first job in your current 
field? Selling single-family lots in the foothills of 
Boulder County in 1974

What are your rules to live by in business? 
Honesty, integrity and finishing the assignment I’ve 
been hired to do

Who is the person you most admire? 
Ronald Reagan

Family: I came from a family of six kids. I married 
my wife, Marlene, 37 years ago. We’ve had two 
children – our daughter, Renee, and our son, Nick, 
who we lost when he was 18.

Hobbies/interests: Hunting, fishing, traveling, 
reading, golfing, working out, watching sports, 
spending time with family

Favorite book or TV show: “A Land 
Remembered” (book); “ Pawn Stars” (TV)

 
Bob Leino 
Senior Vice President 
and Principal, Fuller 
Real Estate

Years in the 
industry: 52

Birthplace: Detroit

Professional affiliations/charities: 
Salvation Army Advisory Board, Red Shield 
Advisory Board, Colorado Restaurant Association 
(Mile High Chapter), National Association of 
Realtors

What advice would you give someone 
starting in commercial real estate today? 
Get a good education in real estate, finance and 
accounting. Develop your people skills, so you 
have the ability to build long-lasting personal 
relationships.

What professional accomplishment or 
achievement are you most proud of and 
why? Negotiated a large, long-term lease for 
Del Frisco’s in Rockefeller Center in New York 
City

What was the turning point in your 
career? Sold two sections of land within the city 
of Aurora

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Possible change to make all listings public, 
so Mr. Public won’t need a broker (as in what 
happened with residential); possible repeal to 
marijuana law

What was your first job? Counter boy in an 
ice-cream store

What was your first job in your current 
field? Locating sites for Jack in the Box

What are the rules to live by in business? 
Do your best each day. Serve others.

Who is the person you most admire? 
Winston Churchill

Family: Married, four children (three living), 10 
grandchildren, one great-grandchild

Hobbies/interests: Scuba diving, reading

Favorite book: The Bible, Biblical 
commentaries

Rob Link 
Executive Vice 
President/Branch 
Manager, Savills 
Studley

Years in the 
industry: 31

Birthplace: Miami

Education: Juris Doctorate, Pepperdine 
University

Professional affiliations/charities: Adams 
Camp, United Way, Boys & Girls Clubs

What advice would you give someone 
starting in commercial real estate today? 
Work for a company that has a global platform, 

has a great training program and align yourself 
with a mentor or team that enables you to learn 
the business.

What professional accomplishment or 
achievement are you most proud of and 
why? That I’ve been able to provide an income and 
lifestyle for my family that we all have enjoyed. 

What was the turning point in your 
career? My first year in the business, I had a 
salary of $12,000. I elected to go to straight 
commission the following year and have never 
looked back.

What changes do you foresee for 
Colorado real estate in the next 10 
years? The accessibility of information and 
data is becoming so easy to obtain. Real estate 
professionals will need to become much more 
adept at how to service their clients.

What was your first job? I delivered a weekly 
neighborhood newspaper.

What was your first job in your current 
field? A junior broker at Coldwell Banker 
Commercial, which is now CBRE, working for the 
late Garrick Olson

What are your rules to live by in 
business? Your reputation is all you really 
have, so make sure that you never sacrifice it. 
Relationships are what allow one to thrive in this 
business. You only have one chance to make a 
favorable first impression. You have a fiduciary 
obligation to represent your clients to the best of 
your ability. Represent them well. 

Who is the person you most admire? My 
wife, Sharon 

Family: Wife, Sharon, children Tyler, Ryan and 
Tori

Hobbies/interests: Golf, watching my kids 
play sports

Favorite book: “The Greatest Game Ever 
Played” by Mark Frost

Marc S. 
Lippitt 
Principal/Owner, 
Unique Properties

Years in the 
industry: 35

Birthplace: 
Plainfield, New Jersey

Education: University of Denver

Professional affiliations/charities: Denver 
Metro Commercial Association of Realtors; 
various charities for humans and animals 

What advice would you give someone 
starting in commercial real estate today? 
Say what you mean, do what you say, work hard 
and be patient.

What professional accomplishment or 
achievement are you most proud of and 
why? Being a DMCAR president and, of course, 
watching Unique Properties and our people 
evolve into who we are today

What was the turning point in your 
career? Having Scott Shwayder join me and 
having a true partner to counsel with and grow 
Unique Properties

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Colorado has irrevocably changed and has 
grown up with all the benefits and some of the 
disadvantages of other major cities. 

What was your first job? Actually two: 
working for my dad in his retail store and playing 
in a rock ‘n’ roll band

What was your first job in your current 
field? Working at Kerten/Voigt Real Estate and 
Insurance Co. 

What are your rules to live by in 
business? The Golden Rule – treat others as 
you would want to be treated.

Who is the person you most admire? A 
tie between my father, who taught me about 
business, and my wife, Suzanne, who has 
allowed me the opportunity to do what I need to 
do to compete and succeed

Family: Wife, Suzanne, children Meredith 
(husband, Brian), Paul (wife, Tali) and Cara, and 
my grandchildren

Hobbies/interests: Music, technology, guitar, 
travel, friends and family

Favorite book: Any book by Nelson Demille

Garrette L. 
Matlock 
Senior Vice President/
Investments, Marcus & 
Millichap Inc.

Years in the 
industry: 36

Birthplace: Joplin, 
Missouri

Education: B.S., finance, University of Colorado 
Boulder 

Professional affiliations/charities: 
International Council of Shopping Centers, 
University of Colorado Athletic Scholarship 
Foundation, American Cancer Society, Fine Arts 
Foundation, St. Jude’s Hospital, Wounded Warrior 
Project

What advice would you give someone 
starting in commercial real estate 
today? Start with a good company. Work with a 
successful team. Learn, learn, learn.

What professional accomplishment or 
achievement are you most proud of and 
why? Becoming one of the top agents nationally 
with a great firm as well as top multitenant retail 
agent outside of California.

What was the turning point in your 
career? No particular turning point. Enjoyed 
learning and transacting

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Tremendous growth. We are becoming one of 
the best commercial markets in the country that 
is not on a coast. 

What was your first job? Stockbroker 
(account executive) with Dean Witter & Co. 

What was your first job in your current 
field? Marcus & Millichap Inc. Denver Office – 
helped open first office outside of California

DENVER



John E. Fuller
Started Fuller Real Estate in 1955.

Robert R. Leino
Joined Fuller Real Estate in 1965.

Kenneth C. Egan
Joined Fuller Real Estate in 1965.

Historic mansion is the ideal 
candidate for downtown law 
or accounting type firms look-
ing for prestigious exposure. 
Includes auditorium with stage. 
$2,200,000
Bob Leino  (720) 287-5402

1400 Josephine St.
Denver, Colorado

Fully leased 28,676 SF multi-
tenant office investment on busy 
E. Hampden Ave. Diversified 
rent roll with great potential.  
$3,250,000
Bob Pipkin (720) 287-5410
Jeff LaForte (720) 287-5409

7200 E. Hampden Ave.
Denver, Colorado

87,176 SF Class A office / indus-
trial facility situated on 6.4 acres 
w/ 231 parking spaces.  This in-
vestment property has a Fortune 
500 tenant.  $11,900,000.
Bob Leino  (720) 287-5402
Andrew Dodgen (720) 287-5412

4615 Foreign Trade Blvd.
Colo. Springs, Colorado

Exceptional 114,828 SF multi-
tenant office investment at I-70 
& Harlan.  Currently 93% oc-
cupied with additional land for 
development. $17,950,000.
Mike Haley  (720) 287-5408
John Becker (720) 287-5414

4704 Harlan St.
Lakeside, Colorado

Several smaller office buildings 
available for sale with diverse 
rent rolls, easy mgt. & upside 
potential. $850,000 for 3072 Bldg 
and $1,100,000 for 3082.
John Becker (720) 287-5414
Mike Haley (720) 287-5408

3072 Evergreen Pkwy.
Evergreen, Colorado

Located directly on the down-
town transit line, The Chancery is 
perhaps mid-town’s most rec-
ognizable office towers.  Office 
space for lease, $22-$24/SF FSG.
Bob Pipkin (720) 287-5410
Jeff LaForte (720) 287-5409

1120 Lincoln St.
Denver, Colorado

www.FullerRE.com   (303) 534-4822

Congratulations to all the Icons of 
Brokerage .... including our very 
own here at Fuller Real Estate.

® 60+ YEARS OF RESULTS
DENVER’S NAME IN COMMERCIAL 

REAL ESTATE SINCE 1955

Fuller Plaza, 5300 DTC Pkwy., Suite 100, Greenwood Village, CO 80111
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What are your rules to live by in 
business? Be the best. Do it right. Be 
thorough. Be trustworthy. Beat the socks off the 
competition.

Who is the person you most admire? 
Thomas Jefferson 

Family: Wife, two daughters, two stepsons and 
four grandchildren

Hobbies/interests: Travel, wine, photography, 
sailing, reading, football, golf

Favorite book or TV show: Books – 
“Winds of War,” “War and Remembrance,” 
“Lonesome Dove” and anything by Baldacci. 
TV – “Sopranos,” “Downton Abbey,” “Homeland,” 
“Blue Bloods” and “Survivor”

Steward L 
Mosko 
Managing Director, 
Cushman & Wakefield

Years in the 
industry: 36

Birthplace: Denver

Education: B.S., mathematics, University of 
Colorado

Professional affiliations/charities: Adams 
County Planning Commission chairman and 
member for 18 years; Nativity of our Lord 
Catholic Church; State Land Use Commission; 
past president, Denver Metro Commercial 
Association of Realtors, coach for NASA Soccer 
for 11 seasons

What advice would you give someone 
starting in commercial real estate 
today? There are no new or better mousetraps 
in brokerage. Model yourself after someone 
successful, as success leaves clues.

What professional accomplishment or 
achievement are you most proud of and 
why? Sale of the former StorageTek campus 
owned by Sun Microsystems to ConocoPhillips. 
This was a complicated and highly secretive 
transaction. Due to the sheer size of transaction, 
there were many moving parts needing to be 
shepherded toward a successful closing.

What was the turning point in your 
career? Sale of the Banning Lewis Ranch, the 
single largest Resolution Trust Corp. asset in the 
nation. That coupled with the sale of the King 
Ranch near Denver International Airport. These 
deals proved me up as capable of handling the 
hard-to-sell large transactions.

What was your first job? A summer job at a 
hamburger restaurant in old Cherry Creek. I rode 
my bike to work every day to chop onions, grate 
cheese, mix malted milkshakes and bus tables.

What was your first job in your current 
field? Van Schaack Commercial with Craig Tims

What are your rules to live by in 
business? Honesty, rigorous honesty, No 1. But 
in brokerage, I have found not taking myself too 
seriously has helped, too.

Who is the person you most admire? Noah 
Atler. He was the perfect mentor not only for 
real estate, but also he taught me how to be a 
human being.

Family: My beautiful wife, Kim, who I have 

been blessed with and my two truly outstanding 
daughters, Victoria and Sophie.

Hobbies/interests: I’m a professional 
volleyball dad. I have been all over the country 
watching and rooting at volleyball tourneys on 
the hard courts and sand.

Favorite book: “Centennial” by James 
Michener

Brad Neiman 
Founder, Brad Neiman 
Associates

Years in the 
industry: 47

Birthplace: Los 
Angeles

Education: B.S., finance and accounting, 
University of California

Professional affiliations/charities: Prior 
board memberships: NAIOP, Denver Metro 
Commercial Association of Realtors, Brokers 
Benefitting Kids, Boulder Junior Soccer

What advice would you give someone 
starting in commercial real estate today? 
The real estate industry is all about developing 
long-term relationships.

What professional accomplishment or 
achievement are you most proud of and 
why? The development, leasing and sale of my 
own company’s first buildings

What was the turning point in your 
career? Joining the firm of Bennett & Kahnweiler 
Associates in 1972 and gaining the opportunity 
to participate in the development of the Montbello 
and Inverness business parks

What changes do you foresee for Colorado 
real estate in the next 10 years? Continued 
expansion of services offered by real estate firms

What was your first job in your current 
field? Newspaper delivery route

What are your rules to live by in business? 
There is no substitute for hard work.

Who is the person you most admire? Doug 
Morrison (deceased), my mentor

Hobbies/interests: Mountain climbing, 
adventure travel, skiing, golf, basketball, long-
distance cycling

Favorite book: “Everest: The West Ridge” by 
Tom Hornbein

Peter 
Pavlakis 
Founding Partner, 
Legend Partners

Years in the 
industry: 27

Birthplace: Denver

Education: B.S., business/finance and real 
estate, Colorado State University

Professional affiliations/charities: On 

the board for the Chris Rule Foundation; former 
board member for John Lynch Foundation 

What advice would you give someone 
starting in commercial real estate today? 
Be patient and surround yourself with great 
people who you enjoy working with every day.

What professional accomplishment or 
achievement are you most proud of and 
why? I have won many top broker awards but 
am most proud of my company and the people 
in it.

What was the turning point in your 
career? When we started Legend over 15 years 
ago

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Many; vision will be important to compete in this 
real estate market.

What was your first job? Working for Pride 
West handling four shopping centers

What was your first job in your current 
field? See above

What are your rules to live by in 
business? Do the right thing and have fun.

Who is the person you most admire? My 
wife; she has given me great advice over the 
years.

Family: Lisa, wife, and children Lexi, Nick and 
Sophia

Hobbies/interests: Golf and having dinner 
with my family

Favorite TV show: “Billions”

Nicholas J. 
Pavlakovich 
Vice Chairman, 
Cushman & Wakefield

Years in the 
industry: 31

Birthplace: Denver

Education: University of Colorado Boulder

Professional affiliations/charities: 
NAIOP Commercial Real Estate Development 
Association, Regis Jesuit High School investment 
committee, Arapahoe Youth Sports

What advice would you give someone 
starting in commercial real estate today? 
“The harder you work, the luckier you get,” 
which John Cushman told me when I was hired. 
Although I have modified the phrase with age to 
be, “The smarter you work, the luckier you get.”

What professional accomplishment or 
achievement are you most proud of and why? 
Broker of the Year at Van Schaack & Co. It was the mid-
1980s; the market has never been worse. 

What was the turning point in your 
career? Having four children 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
My retirement

What was your first job? Re-boxing a 
damaged semi-truckload of “wine in a box”

What was your first job in your current 
field? Research analyst

What are your rules to live by in 
business? Meet every challenge head-on, have 
faith, be honest, work hard, go the extra mile.

Who is the person you most admire? My 
mom, Georgina, and dad, John

Family: Wife, Tara, and children David, Anna, 
Michael and Nicholas

Hobbies/interests: My hobbies and activities 
revolve around my family; I just love spending 
time at home and I love vacations with them.

Tim Richey 
Vice Chairman, CBRE 
Capital Markets

Years in the 
industry: 27 

Birthplace: 
Wisconsin

Education: Bachelor of Environmental Design: 
Planning & Architecture, University of Colorado, 
1984; Master of Science, business, real estate 
appraisal and investment analysis, University of 
Wisconsin; 

Professional affiliations/charities: 
Licensed Real Estate Broker, State of Colorado, 
1991; member of NAIOP, International Council 
of Shopping Centers and Urban Land Institute. 
Also an active member of the University of 
Wisconsin’s Graduate School of Business Real 
Estate Alumni Association. Also founded and 
contribute to the Wisconsin Connection Fund, 
which offers scholarships to undergraduate and 
graduate real estate students at the University of 
Wisconsin.

What advice would you give someone 
starting in commercial real estate today? 
Learn Argus, master Excel and think big.

What professional accomplishment or 
achievement are you most proud of and 
why? Our team has won the NAIOP Investment 
Broker of the Year eight times in the last 10 
years.

What was the turning point in your 
career? The Pacifica industrial portfolio sale to 
First Industrial for $185 million, which included 
approximately 45 assets in 1997.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
We will experience continued record-setting 
pricing for central business district and suburban 
assets. Denver will become a top-tier market 
with likes of Seattle and San Francisco.

What was your first job? Making bingo cards 
in a factory in Cleveland

What was your first job in your current 
field? Senior associate, Halcyon Ltd. Real Estate 
Advisors in San Francisco

What are your rules to live by in 
business? Do what is right and ski fast.

Who is the person you most admire? Mike 
Winn

Family: Wife, Jennifer, and children Jack and 
Piper
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Hobbies/interests: Fly-fishing, skiing and 
biking

Favorite TV show: “River Monsters”

R. Ty Ritchie 
Jr. 
Executive Vice 
President, Advisory 
and Transaction 
Services – Occupier, 
CBRE

Years in the 
industry: 33 

Birthplace: Lexington, Kentucky

Education: Bachelor’s degree, environmental 
design, University of Colorado

Professional affiliations/charities: 
CoreNet, NAIOP, Wounded Warrior Project

What advice would you give someone 
starting in commercial real estate today? 
Narrow your focus, broaden your opportunities. 
First to arrive, last to leave.

What professional accomplishment or 
achievement are you most proud of and 
why? The level of personal and professional 
success so many of the people I have had the 
opportunity to mentor over the years

What was the turning point in your 
career? Year 2 of my career, when I lost four 
significant transactions within a very short period 
of time and I vowed never again.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
More and more specialization

What was your first job? Watering trees and 
plants at Shapard’s Nursery

What was your first job in your current 
field? CBRE – research

What are your rules to live by in 
business? Always put the client first.

Who is the person you most admire? My 
lovely wife, Lisa.

Family: Lisa, wife, children Carey, Chelsea, 
Paige and Ellie, and grandchildren Peyton, Luke 
and Reagan

Hobbies/interests: Golf, hunting and fishing

Favorite book: “Lone Survivor” by Marcus 
Luttrell

Matthew Ritter 
Principal, Pinnacle Real Estate Advisors

Years in the industry: 16

Birthplace: Woodstock, Illinois

Education: B.S., finance, Illinois State 
University, Normal, Illinois

Professional affiliations/charities: 
Licensed real estate broker in the state of 
Colorado; Denver Metropolitan Commercial 
Association of Realtors board of directors 

2005-2008; DMCAR 
executive committee 
2007-2008; member 
of Denver Metropolitan 
Commercial 
Association of Brokers; 
member of Apartment 
Association of Metro 
Denver; member of 
International Council of 

Shopping Centers; member of Young President's 
Organization; past member of Entrepreneurs' 
Organization 

What advice would you give someone 
starting in commercial real estate today? 
Work hard by focusing on making a big impact 
immediately. After you’ve had some success, you 
can figure out how to do things differently.

What professional accomplishment or 
achievement are you most proud of and 
why? In 2011, DMCAR honored me with the 
Broker of the Year award. It was not only an 
award for me, but also an award for my business 
partner, Jeff Johnson, for all the hard work we 
put into building Pinnacle Real Estate Advisors 
into a 50-plus broker organization.

What was the turning point in your 
career? Being introduced to my business 
partner of 16 years, Jeff Johnson, was a major 
turning point in my career. I truly could not have 
done any of this without his support. I owe a lot 
of my success to him.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
As a young intern, my boss told me that if I 
picked a great city to move to after college, I 
would find the right career. I’m so glad I picked 
Denver. Colorado, especially the metro Denver 
area, has changed tremendously over the last 
16 years, and I expect more of the same. As 
young people continue to move here for the 
advantageous Colorado lifestyle, I foresee new, 
beautiful glass buildings and higher rents in all 
product types. 

What was your first job? I’ve done it all! 
Paperboy, Dairy Queen, shoe shiner, landscaper, 
carpenter, cook, bartender, and porta-potty 
delivery guy. Makes cold calling feel easy.

What was your first job in your current 
field? Investment associate at Marcus & 
Millichap Real Estate Investment Brokerage Co.

What are your rules to live by in 
business? Do what is right, not what is easy.

Who is the person you most admire? My 
wife, Tracy. It sounds cliché, but I honestly cannot 
imagine having to do what she does in addition 
to putting up with the highs and lows of being 
an entrepreneur’s wife. Some people may think 
I’m the leader of our family, but she is so much 
stronger than I am and is the true the leader of 
our family. 

Family: The best thing that ever happened to 
me was marrying my wife, Tracy; children Arden 
and Davis.

Hobbies/interests: Hunting, hockey, golf, and 
entrepreneurial communities like YPO and EO. 

Favorite book or TV show: I like anything 
about Alaska, the “Great Land.”

 
Stanley Shapiro 

Years in the industry: 56

Birthplace: Bronx, New York

Education: M.B.A., 
Wharton School of 
Business, University of 
Pennsylvania

What advice 
would you give 
someone starting 
in commercial 
real estate today? 

Control your future by having a business plan 
and focusing on how to accomplish your goals, 
make necessary adjustments with the acquisition 
of new information, and work with people who 
will enable you to accomplish reaching your 
goals.

What professional accomplishment or 
achievement are you most proud of and 
why? Syndicating the Moffitt Ranch at East 
56th and Tower Road in 1972. It was important 
acreage in the nearby development of the Green 
Valley Ranch. I spent the next 44 years selling 
parcels and becoming a known specialist in that 
area.

What was the turning point in your 
career? John Fuller Sr. hiring me and making 
Fuller and Co. the best commercial real estate 
brokerage to be associated with. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
The continued growth of the larger real estate 
companies with the individual sales broker 
becoming key to the industry. Denver used to 
be a cow town in the 1960s. Cattle and oil was 
its major economy. Today that is all changed. 
We have a broad-based economy with many 
fields of industry in Denver making this a first-
rate business location. Denver International 
Airport put us on the map both nationally and 
internationally and helped to make Denver a 
great city in which to work, live and play. 

What was your first job? Bartender and 
garbage collector at Grand Lake Lodge

What was your first job in your current 
field? Fuller and Co.

What are your rules to live by in 
business? Obtain as much knowledge in the 
real estate field as you can and make everyone 
you work with feel important.

Who is the person you most admire? 
Albert Strauch, sales manager at Fuller and Co., 
for his knowledge and integrity in the real estate 
business. He was a great friend and a pleasure 
to work with.

Family: Wife, Carol, and son Peter

Hobbies/interests: Nature photography

Favorite book: Roger Tory Peterson’s “Field 
Guides to Birds”

Scott Shwayder 
Principal/Owner, Unique Properties

Years in the industry: 29

Birthplace: Denver

Education: B.S. in business administration

Professional affiliations/charities: Lead 
director for Fortis Bank; CU Depression Center 
board of directors 

What advice 
would you give 
someone starting 
in commercial real 
estate today? Align 
yourself with the best 
team possible and 
then outwork and 
outhustle your peers.

What professional accomplishment or 
achievement are you most proud of and 
why? I am most proud of developing great 
friendships and relationships with clients, co-
workers and competitors. 

What was the turning point in your 
career? Partnering with Marc Lippitt in 1990

What changes do you foresee for 
Colorado real estate in the next 10 
years? Denver metro will become the premier 
noncoastal market in the country.

What was your first job? Usher at the 
Continental Theater

What was your first job in your current 
field? Apartment broker – Coldwell Banker 
Commercial

What are your rules to live by in 
business? Your word is your bond; always 
underpromise and overperform

Who is the person you most admire? 
Someone who wakes up caring, shows up, works 
hard and makes no excuses. And Forrest Gump. 

Family: Beautiful wife, Justyn, and children 
Cole and Julia

Hobbies/interests: Family, sports, golfing, 
skiing, outdoors investing, traveling, great food 
and music, friends and laughter

Favorite book or TV show: “Kane & Abel” by 
Jeffrey Archer (book); “Homeland” (TV)

T.J. Smith 
Principal, Colliers 
International

Years in the 
industry: 20 

Birthplace: Denver

Education: University of Colorado 

Professional affiliations/charities: Society 
of Industrial and Office Realtors 

What advice would you give someone 
starting in commercial real estate today? 
Be prepared to work hard and do right by your 
clients, and you will ultimately find success. 

What professional accomplishment or 
achievement are you most proud of and 
why? Industrial Broker of the Year. 

What was the turning point in your 
career? Landing at Colliers and becoming a 
partner in the firm. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Additional capital flow into commercial real 
estate from other asset classes. I think we will 
see more foreign capital seeking “safe haven” in 
physical assets in the U.S. and Denver will be on 
the radar of more investors. Continued growth in 
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the central business district as a live, work, play 
location. 

What was your first job? Mowing lawns

What was your first job in your current 
field? I was a broker while finishing college. 

What are your rules to live by in 
business? Do the right thing: If you owned the 
building, what would you do? 

Who is the person you most admire? My 
dad. 

Family: Wife, Kate, and sons Terren and Brad

Hobbies/interests: Skiing, coaching, wake 
surfing, fight club, golfing 

Favorite book or TV show: “Lone Survivor” 
and “10% Happier” (books); “SportsCenter” (TV)

Mary M. 
Sullivan 
Senior Managing 
Director, HFF

Years in the 
industry: 35 years

Birthplace: San 
Antonio

Education: B.S., accounting, University of 
Colorado

Professional affiliations/charities: ULI, 
NAIOP, CU Real Estate Foundation, Regis Board 
of Trustees, and advisory boards of Bow River 
Capital and Saunders Development Co.

What advice would you give someone 
starting in commercial real estate today? 
Work harder than you ever thought you would and 
build relationships.

What professional accomplishment or 
achievement are you most proud of and 
why? Selling the largest transaction in Colorado 
history (Blackstone EOP in 2007 $770 million), 
which has yet to be surpassed

What was the turning point in your 
career? Leaving CB in 1999 after 13 years and 
discovering that clients remained loyal

What changes do you foresee for Colorado 
real estate in the next 10 years? Continue to 
gain prominence on the national landscape

What was your first job? Baking natural 
specialty health food breads

What was your first job in your current 
field? Project manager at Bedford Development 
Co, for Airport Business Center Industrial Park

What are your rules to live by in business? 
Treat others fairly and be honest.

Who is the person you most admire? 
Sherman Miller

Family: Children Buzz and Ralsey 

Hobbies/interests: Fly-fishing, scuba diving, 
hiking, skiing and biking

Favorite book: “To Dance with the White Dog” 
by Terry Kay

 
Peter C. 
Thomas 
Senior Vice President, 
Transwestern

Years in Industry: 
32

Birthplace: Glen 
Cove, New York

Education: BSBA, University of Denver

Professional affiliations/charities: Denver 
Metro Commercial Association of Realtors, 
NAIOP, Real Colorado, Make-a-Wish Foundation 

What advice would you give someone 
starting in commercial real estate today? 
Always work in your client’s best interest. 

What professional accomplishments or 
achievements are you most proud of and 
why? When a client calls me for new business

What was the turning point in your 
career? When I got tired of being poor selling 
resort real estate in Steamboat Springs and 
moved to Denver, where I got into commercial. 
It was the ’80s, when the market was very 
depressed, but there was business out there if 
you worked hard to find it. 

What changes foresee for Colorado real 
estate in the next 10 years? The demise of 
the suburban market is overstated. Millennials 
will move back, wanting the same big house they 
grew up in.

What was your first job? I was brought 
up in the flower business. Some of my earliest 
memories are working in the greenhouse. 

What was your first job in your current 
field? Leasing agent for a local developer

What are your rules to live by in 
business? Integrity, hard work and putting your 
client first. 

Who is the person you most admire? It 
was my father. He passed away in my mid-20s 
as I was just starting my career. He was the 
person who instilled my values, work ethic and 
always told me I could accomplish anything I put 
my mind to – something I have tried to instill in 
my children. 

Family: Wife, Cynthia; daughters Katie, Laura 
and Meghan; son-in-law Andrew McCabe (works 
for my competition); and grandson, Liam

Hobbies/interests: Skiing, golf, sports, 
gardening 

Favorite book: “Taiwan” by James Clavell. It 
was the first book I read that I couldn’t put down. 

Bill Thompson 
First Vice President, CBRE

Years in the industry: 29

Birthplace: Newcastle, New York

Education: B.A., economics/business, 
Westmont College, and University of Colorado 
Boulder, Business School

Professional affiliations/charities: NAIOP, 
Society of Industrial and Office Realtors, Denver 

Metro Commercial 
Association of 
Realtors, Children’s 
Hospital, Habitat for 
Humanity

What advice 
would you give 
someone starting 
in commercial real 

estate today? The business offers endless 
opportunities – hard work, effort, ethics and 
laser focus on client service will pay off in 
multiples over the long run.

What professional accomplishment or 
achievement are you most proud of and 
why? One accomplishment I am proud of is 
being involved in nearly $1.2 billion of total 
consideration in industrial sales and leasing. 
Thankful to have so many clients place their trust 
in me and our team for so many years.

What was the turning point in your 
career? A key turning point in my career was 
20 years ago when we formed Denver’s first 
industrial team, enabling myself and our team to 
significantly increase our productivity and service 
delivery to better serve our clients’ needs.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
I foresee ever-increasing technology advances 
in our industry over the next 10 years. However, 
intimate real-time knowledge of your respective 
market cannot be replaced by technology.

What was your first job? Dishwasher in an 
Italian restaurant in Boulder

What was your first job in your current 
field? Research department at Coldwell Banker 
Commercial (now CBRE Inc.)

What are your rules to live by in 
business? “If you’re not first, you’re last” – 
Ricky Bobby in “Talladega Nights”

Who is the person you most admire? 
Sherman Miller – I was his first hire when he 
was a new sales manager at Coldwell Banker 
Commercial.

Family: Wife, Tess, children Blake and Carly, 
Elvis (dog) and Presley (cat)

Hobbies/interests: Snowboarding, travel, 
hiking, knitting, scuba diving

Favorite book or TV show: “The Sun Also 
Rises” by Ernest Hemmingway; “SportsCenter” 
(TV)

Mike Wafer, 
SIOR 
Executive Managing 
Director, Newmark 
Grubb Knight Frank 

Years in the 
industry: 30

Birthplace: Denver

Education: B.S., business administration - 
finance/real estate, Colorado State University 

Professional affiliations/charities: Society 
of Industrial and Office Realtors, NAIOP, Denver 
Metro Commercial Association of Realtors, Young 
Life sponsor/host

What advice would you give someone 
starting in commercial real estate today? 

Anyone starting his career in commercial real 
estate needs to understand that it takes time to 
get established, and almost consider the first 
couple years as if he is getting an MBA in the 
industry. It is a great industry and can provide 
a very rewarding career, but it certainly doesn’t 
happen overnight!

What professional accomplishment or 
achievement are you most proud of and 
why? I am most proud of winning this past 
year’s NAIOP Industrial Broker of the Year Award 
in Colorado, as it is very competitive given the 
exceptional brokerage talent in our market. 
Winning was very gratifying, proving that good 
things happen when you set goals and continue 
to work very hard toward achieving them.

What was the turning point in your 
career? The turning point was selling the 
former Michelin Tire warehouse in Aurora in 
1995, as it was my first significant sized listing 
(278,000 square feet), which gave me instant 
credibility. Shortly thereafter, we sold the former 
850-acre Aurora Business Center to Majestic 
Realty, and these two deals helped launch my 
career.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
After 10 years of minimal homebuilding in the 
region, I believe that segment of the market will 
return due to many current market conditions. 
Homeownership will become popular again, 
shifting some population back to the suburbs. 
This population shift will then drive demand for 
commercial development in these areas.

What was your first job? I always had jobs at 
our family ranch, where we raised thoroughbred 
racehorses.

What was your first job in your current 
field? My father owned a brokerage office and 
developed and owned real estate investment 
property. I began collecting rent, painting and 
cleaning apartments in college and then worked 
full time for my father after graduation, primarily 
learning the land market and helping identify 
and purchase speculative land sites in the E-470 
corridor.

What are your rules to live by in 
business? Always work hard but, more 
importantly, work smart. Also, do what’s best for 
the client and treat him like you would want to 
be treated!

Who is the person you most admire? I’d 
have to say my wife, Laura, as she truly is an 
amazing woman! While I get the notoriety for 
my work accomplishments, she’s had the most 
important job and often gets very little credit. 
Raising our five kids was challenging enough, 
but when combined with the stresses of me 
being a 100 percent commissioned broker with 
no salary, we’ve certainly had our challenges! 

Family: Wife, Laura, and children Katie, Michael 
(works with me!), Dayna, Taylor and Ryan

Hobbies/interests: I enjoy skiing, fly-fishing, 
mountain biking and golfing.

Favorite TV show: “Game of Thrones.” I'm 
completely hooked and it takes my mind off of 
work.

Jon Weisiger 
Senior Vice President, Retail Brokerage, CBRE

Years in industry: 28 

Birthplace: Denver 

Education: Bachelor’s, architectural 
engineering, University of Colorado Boulder; 
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M.B.A., finance, 
University of Colorado 
Leeds School of 
Business

Professional 
affiliations/charities: 
International Council 
of Shopping Centers, 
NAIOP, CBRE National 

Retail Advisory Council co-chair

What advice would you give someone 
starting in commercial real estate today? 
Learn from the best – pick some good mentors. Be 
a student of the business your whole career. The 
business takes time to learn well. Your integrity is key 
– be yourself. 

What professional accomplishment or 
achievement are you most proud of 
and why? I am most proud of the long-term 
relationships I have made with my clients and 
peers throughout the years. Could not be where 
we are without love and support of my family and 
teammates here and nationally. 

What was the turning point in your career? 
Have been very fortunate with amazing clients to 
produce several great retail developments over time 
that translated into DMCAR Broker of Year nine times 
and NAIOP Colorado Broker of the Year seven times. 

What changes do you foresee for Colorado 
real estate in the next 10 years? The retail 
environment is constantly changing with new 
concepts, new formats. It is important to identify 
and actively lead the charge on new ways of how 
customer experiences shape the way retailers, 
centers and mixed-use properties are put together. 

What was your first job? Working with land 
developer/community developer as financial and 
marketing analyst straight out of my masters (MBA)

What was your first job in your current field? 
Property manager with DPC Development Co.

What are your rules to live by in business? 
Make every day count. Treat everyone like you would 
want to be treated. Help others in need.

Family: Judy, wife, and children Daniel, Alex, 
Madison and Clare 

Hobbies/interests: Outdoor enthusiast, skiing, 
cycling, hiking, fly-fishing, helping others

Favorite TV show: “The Tonight Show Starring 
Jimmy Fallon”

Robert M. 
Whittelsey 
Principal, Occupier 
Advisors

Years in the 
industry: 27

Birthplace: 
Jacksonville, North 

Carolina

Education: B.A., University of Colorado Boulder

Professional affiliations/charities: Denver 
Metro Commercial Association of Realtors and 
NAIOP; charities include Children’s Hospital, Florence 
Crittenden, Boy Scouts, Learning Ally

What advice would you give someone 
starting in commercial real estate today? 
Success in commercial real estate comes from 
within; it takes a lot of hard work, but if one is 
determined and persistent, he will be successful.

What professional accomplishment or 

achievement are you most proud of and 
why? I was fortunate enough to be presented 
the Tom Richardson Award, Colliers International’s 
highest honor that is given annually to one individual 
in the entire company of 16,000 employees for 
impeccable integrity, success and passion in 
commercial real estate, dedication to the community 
and enthusiasm promoting Colliers International and 
its culture.

What was the turning point in your career? 
Starting the Research Riders with Peter Culshaw, 
executive vice president of Shea Properties. The 
Research Riders was a team of commercial real 
estate professionals who participated in the Courage 
Classic and raised money to help fund the research 
and cure of pediatric diseases at Children’s Research 
Institute. It taught me the value of giving back to 
one’s community.

What changes do you foresee for Colorado 
real estate in the next 10 years? We will 
continue to see an evolution of corporate culture and 
the manner in which corporations occupy space to 
the benefit of Colorado real estate. Technology has 
made today’s workforce intensely productive, and 
how we use technology is continually evolving. We 
are at the forefront of the integration of mobility and 
collaboration into the fabric of the global workforce. 
This progression is having a dramatic effect on 
corporate culture and space utilization. Mobility has 
broken the chains of Colorado being isolated in the 
middle of the Western United States. 

What was your first job? A referee and umpire 
for the YMCA, when I was a freshman in high school 

What was your first job in your current field? 
I am proud to say I am still at my first job in my 
current field, which I took 27 years ago with Colliers 
International. Thank you, Brad Calbert, for giving me a 
chance and hiring me.

What are your rules to live by in business? I 
firmly believe in conducting myself with honesty and 
integrity in all aspects of business and absolutely 
always placing the interest of my clients ahead of all 
else.

Who is the person you most admire? My 
wife, because she does an incredible amount of 
philanthropic work; she is universally admired, and 
she has had to do the really hard job of keeping our 
home together and making sure our kids stay on 
track.

Family: Wife, Stephanie, children Katie and Grant, 
and Lucy, the best dog I have ever had and a very 
close second to my kids!

Hobbies/interests: Skiing, cycling, surfing/
windsurfing, scuba diving, golf, reading

Favorite book: “George Washington: A Life” by Ron 
Chernow

Mike Winn 
Vice Chairman, CBRE 
Capital Markets

Years in the 
industry: 37 years

Birthplace: Kansas 
City, Kansas

Education: B.D.B.S., Colorado College 

Professional affiliations/charities: NAIOP, 
International Council of Shopping Centers, Urban 
Land Institute 

What advice would you give someone 
starting in commercial real estate today? 
Work hard, be honest, listen well, be creative, be 
curious, be humble, and be polite.

What professional accomplishment or 

achievement are you most proud of and 
why? My 26-year professional partnership with Tim 
Richey, which is longer than most marriages. Our 
strong partnership has created incredible stability for 
the team and all of our terrific clients. We have the 
best team members with great longevity. 

What was the turning point in your career? 
The sale of Ptarmigan.

What changes do you foresee for Colorado 
real estate in the next 10 years? Denver will 
see continued growth. Colorado is a very desirable 
place to most millennials.

What was your first job? A-Z Rental Store

What was your first job in your current field? 
Retail leasing at Grubb and Ellis

What are your rules to live by in business? 
Put your clients’ needs first.

Who is the person you most admire? My dad.

Family: Wife, Leslie, children Courtney and Carly, 
sons-in-law Joe and Jared, and grandson Asher 

Hobbies/interests: Skiing, road and mountain 
biking, traveling and hiking

Doug Wulf 
Executive Managing Director, Cushman & Wakefield

Years in the industry: 32 years

Birthplace: Chicago

Education: Two B.A. degrees, Indiana University

Professional 
affiliations/charities: 
NAIOP, Denver Metro 
Commercial Association 
of Realtors

What advice 
would you give 
someone starting 
in commercial real 

estate today? There is no substitute for hard work.

What professional accomplishment or 
achievement are you most proud of and 
why? Working in the same industry and profession 
for 32 straight years.

What changes do you foresee for Colorado 
real estate in the next 10 years? People in 
Denver will be amazed at how much more our city 
will evolve, especially in and around downtown 
Denver.

What was your first job? Lawn mowing at age 
12

What was your first job in your current field? 
Commercial real estate broker

What are your rules to live by in business? 
Treat others as you want to be treated. Be humble.

Who is the person you most admire? 
Philosopher John Locke

Family: Wife, Maureen, and three children ages 20, 
18 and 15

Hobbies/interests: International travel, tennis, 
hiking and reading

Favorite book: “The Fountainhead” by Ayn Rand

DENVER
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Mark Bradley 
Owner and Managing 
Broker, Realtec Greeley

Years in the 
industry: 16

Birthplace: Wichita, 
Kansas

Education: B.S., finance, Colorado State University

Professional affiliations/charities: Society of 
Industrial and Office Realtors, Certified Commercial 
Investment Members Institute, Greeley Chamber 
of Commerce board of directors, AIMS Community 
College Foundation past president, NCCAR past 
president, Alternative Homes for Youth former board 
member

What advice would you give someone 
starting in commercial real estate today? 
Find a market niche that you like, associate with 
brokers who you respect and can learn from, and 
become a subject matter expert in your area of 
expertise.

What professional accomplishment or 
achievement are you most proud of and 
why? I am very proud of becoming an SIOR. 
Throughout the years, I was aware that the SIORs I 
met epitomized expertise in commercial real estate. 

What was the turning point in your career? 
My business partner, Bernie Blach, passed away 
in 2008 just as the market was turning downward. 
The next five years were a trial by fire to keep the 
office going and continue down the path that Bernie 
and I had started. I was solely responsible for the 
management and solvency of the office.

What changes do you foresee for Colorado 
real estate in the next 10 years? Northern 
Colorado has taken some hits from the drop in oil 

prices, but the diversity of the economy coupled with 
the quality of life will continue to make it a desirable 
place for people and companies to be.

What was your first job? Washing dishes at 
Spears’ restaurant in Wichita. 

What was your first job in your current field? 
I partnered with Bernie Blach to re-open the Realtec 
office in Greeley and to reposition it in the market.

What are your rules to live by in business? 
Treat others as you would like to be treated and 
always do the right thing, even if, in the short run, it 
costs you money.

Who is the person you most admire? My 
former partner, Bernie Blach

Family: Wife, Jane, celebrating our 34th anniversary 
this year, and two sons, Sean and Lincoln

Hobbies/interests: Sports cars, fly-fishing and 
projects at home

Favorite book: “The Art of Racing in the Rain”

Rhys 
Christensen 
Owner, RPC Properties 
LLC

Years in the 
industry: 32

Birthplace: Wheatland, 
Iowa

Education: B.A., Simpson College, Indianola, Iowa

Professional affiliations/charities: Certified 

Commercial Investment Members Institute, CSM, 
International Council of Shopping Centers and 
NCCAR; Verus Bank of Commerce board of directors; 
Community Foundation of Northern Colorado board 
of directors

What advice would you give someone 
starting in commercial real estate today? I 
would encourage them to take the CCIM courses, 
surround yourself with good people and get involved 
in the community.

What professional accomplishment or 
achievement are you most proud of and 
why? Forming multiple partnerships to acquire 
commercial real estate investments and never 
making a bad deal or losing any money.

What was the turning point in your career? 
After more than two years of struggling to get started 
in the midst of the savings and loan meltdown, I 
finally closed a big land deal that kept me going.

What changes do you foresee for Colorado 
real estate in the next 10 years? More infill, 
high-density and mixed-use projects due to scarce 
ground and high construction costs

What was your first job? Working for my dad in 
a farm equipment business

What was your first job in your current field? 
Commercial broker at Moore Commercial in Fort 
Collins

What are your rules to live by in business? 
Treat everybody with respect and fairness.

Family: Married to Judy for 39 years and father to 
three grown children

Hobbies/interests: Biking, hiking, fishing, traveling 
and photography

 
Eric J. Holsaple 
Partner and CEO, LC Real 
Estate Group

Years in the industry: 
32

Birthplace: Dexter, 
Maine 

Education: B.A., M.B.A., Ph.D. Economics, Colorado 
State University

Professional affiliations/charities: Certified 
Commercial Investment Members Institute

What advice would you give someone starting 
in commercial real estate today? Do what you 
love. Keep your overhead low, go for it!

What professional accomplishment or 
achievement are you most proud of and why? 
Developing the CSU Everitt Real Estate Center, forming 
LC Real Estate Group 

What was the turning point in your career? 
Joining Don Marostica in 1996

What changes do you foresee for Colorado 
real estate in the next 10 years? More dynamic, 
traffic congestion and no-growth factions 

What was your first job? Collecting trash and 
cleaning toilets at my family’s campground. 

What was your first job in your current field? 
Real Estate Finance Analyst 

What are your rules to live by in business? Be 
the change you seek.

Who is the person you most admire? Larry 
Kendall

NORTHERN FRONT RANGE
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Family: Wife, Tracy, and children, Ryan, Kaity and 
Kohlton

Hobbies/interests: Golf, yoga, snow skiing, water 
skiing, running, reading

Favorite book: “The Answer” by Assaraf & Smith

Peter C. Kast 
Senior Vice President, 
CBRE

Years in industry: 36

Birthplace: Denver

Education: B.A. from 
Colorado College, M.A. 

from Fuller Theological Seminary

Professional affiliations/charities: Certified 
Commercial Investment Members Institute, Society 
of Industrial and Office Realtors; current or former 
board member of NCCAR, Community Foundation, 
Fort Collins Inc. (economic development agency), 
Larimer County Open Lands Advisory Board, CSU 
Everitt Real Estate Center, other school and church 
organizations 

What advice would you give someone 
starting in commercial real estate today? Be 
customer service oriented. 

What professional accomplishment or 
achievement are you most proud of and 
why? 1. Assisting in providing a building for a 
new charter school (20 years now). It was a very 
complicated deal involving forming an ownership 
group to convert a former toothpaste and 
mouthwash factory into a school building. Negotiated 
a purchase against other competition, formed an 
entity to buy the building, raised the capital for the 
purchase, secured the loans for the conversion, and 
completed the construction within 60 days of closing, 
all for a school that had yet to have its first student; 
2. Sold the Avery Building (100-year-old building 
at Mountain and College) for only the third time 
ownership changed hands. Cool building being sold 
by an owner who I got to know and like and sold to 
a group that has upgraded the property to its former 
glory. Good people on both sides and some unusual 
challenges with properties that old. 

What was the turning point in your career? 
Realizing this is a job that really fits me. 

What changes do you foresee for Colorado 
real estate in the next 10 years? I think we 
will continue on an upward trend and will avoid a 
steep downturn, despite the influence of the national 
economy. I think Northern Colorado will do better 
than the state overall. 

What was your first job? As a junior high kid, 
operating a demonstration computer in a storefront 
window of a downtown Denver department store 
(May D&F). 

What was your first job in your current 
field? Broker associate at Ewing and Clark in 
Seattle.

What are your rules to live by in business? 
Be a servant leader; admit when you don’t know 
something; tell people the truth, not what they might 
want to hear.

Who is the person you most admire? 
Abraham Lincoln 

Family: Wife, Penny, three married daughters and 
four grandkids 

Hobbies/interests: Golf, biking, skiing, hiking, 
reading, traveling 

Favorite book or TV show? Favorite authors 
currently: C.J. Box, James Patterson; “NCIS” (TV)

 
Steve 
Kawulok 
Managing Director, SVN/ 
Denver Commercial

Years in the industry: 
22 in commercial 
brokerage, 10 prior 
in construction and 
development

Birthplace: Casper, Wyoming

Education: B.S. and M.B.A., University of Colorado 
Boulder 

Professional affiliations/charities: Commercial 
Realtor organizations, national state and local: (NAR, 
CAR, DMCAR, NCCAR – past three-time president of 
NCCAR); community advisory board member of BBVA 
Compass Bank; Rotary Club; Elderhaus of Northern 
Colorado.

What advice would you give someone starting 
in commercial real estate today? Schedule and 
maintain your education level in industry trends, events 
and knowledge throughout your career. Go far beyond 
minimum requirements.

What professional accomplishment or 
achievement are you most proud of and why? 
SVN named me its national “Team Player of the Year” at 
our SVN annual conference this year. 

What was the turning point in your career? 
When I was starting out in brokerage, I received 
an assignment from an owner in a competitive 
environment because he told me he sensed how much 
I just liked the property. One of the mainstays of success 
is having a passion for the industry.

What changes do you foresee for Colorado 
real estate in the next 10 years? We are 
quickly morphing into a nationally (and internationally) 
recognized region. This will continue to bring new 
players from other areas into Colorado. In a way, we are 
maturing in our industry.

What was your first job? I had a broom in my hand 
cleaning up construction job sites after school and on 
spring and summer breaks.

What was your first job in your current field? I 
became a commercial broker in 1994 with The Group 
Inc. in Fort Collins. I then evolved into a management 
role with the firm. Previously I was in construction and 
development.

What are your rules to live by in business? 
Don’t panic, as there is always an alternative route 
available.

Who is the person you most admire? My 
(deceased) father, who came to this country as an 
immigrant with only $12 to his name and who did not 
speak English.

Family: Wife, Mary, and two young adult children, Jill 
and Ryan

Hobbies/interests: Adult basketball, Pilates and 
travel

Favorite TV show: “Walking Dead” because of the 
gritty survival theme, which reminds me of our industry!

 

Larry Melton 
Owner/Broker, Realtec-Loveland

Years in the industry: 33 years

Birthplace: Potomac, Maryland

Education: M.S., human development and family 
studies, Colorado State University

Professional affiliations/charities: Certified 

Commercial Investment 
Members Institute, Fort 
Collins Baseball Club 
(board member and 
coach for 18 years)

What advice 
would you give 
someone starting in 

commercial real estate today? “It takes three 
years of sowing seeds before you start to harvest any 
crop ($)” and “When starting your career in commercial 
real estate brokerage, it really helps if you have a 
spouse with a good job… if you don’t have one, think 
about finding one ”

What professional accomplishment or 
achievement are you most proud of and why? 
Making it through the Great Recession and coming out 
with my family, friendships and brokerage business 
intact.

What was the turning point in your career? 
After 10 years of appraising commercial real estate and 
land, everybody and his mother became a real estate 
appraiser following the savings and loan debacle. With 
increased competition, requirements for “thicker/not 
necessarily better” appraisal reports and declining fees, 
I woke up one morning and said, “This is B.S. I’m done. 
I’m a commercial real estate broker from this point 
forward.”

What changes do you foresee for Colorado 
real estate in the next 10 years? When people 
find out where I live, almost every person says, “What 
a great place to live; how fortunate are you? If we 
manage the state properly, we’ll keep the uniqueness 
and beauty that is “Colorado.” If it gets away from us, 
it’ll just be another mass of humans, congestion and 
pollution.

What was your first job? Selling doughnuts door-
to-door in Ocean City, Maryland 

What was your first job in your current field? 
Independent fee appraiser, Northern Colorado Appraisal 
Co. (commercial real estate and land valuation)

What are your rules to live by in business? Be 
in the moment; what can I do “at this moment” to help 
someone solve their problem; by helping them, I’m 
helping myself many times over down the road; and “A 
heart is not measured by how much it loves, but by how 
much it is loved by others.” 

Who is the person you most admire? My dad, 
Lawrence I. Melton

Family: Wife of 43 years, Donna Lou, children 
Jennifer and Zachary and their spouses, and three 
grandchildren

Hobbies/interests: Too many to name them all (I like 
to work too)

Favorite book: “The Mental Game of Baseball” by 
Harvey Dorfman and Karl Keuhl

Jim Mokler, CCIM, SIOR 
Broker/Owner, Mokler Realty

Years in the industry: 38

Birthplace: Southern California

Education: B.S., Colorado State University

Professional affiliations/charities: Certified 
Commercial Investment Members Institute, Society of 
Industrial and Office Realtors, United Way, and Greeley 
and Fort Collins Chamber of Commerce

What advice would you give someone starting 
in commercial real estate today? Expect to work 
hard, buy for your own account.

What professional accomplishment or 
achievement are you most proud of and 

why? Development of 
Interchange Business 
Park in Fort Collins

What was the turning 
point in your career? 
Receiving my CCIM 
designation and joining 
Realtec CRES Inc.

What changes do you foresee for Colorado 
real estate in the next 10 years? Increasing 
demand, rents, development

What was your first job? District manager, Ralston 
Purina Co.

What was your first job in your current field? 
Principal, Colorado-Wyoming Investments

What are your rules to live by in business? 
Always maintain excellence and integrity.

Who is the person you most admire? My dad, 
Lloyd Mokler.

Family: Wife, Stephanie, two children and four 
grandchildren

Hobbies/interests: Fishing, hunting, motorcycles, 
golf, travel

Favorite Movie: “The World’s Fastest Indian”

Steve 
Stansfield 
President and Founder, 
Realtec Commercial Real 
Estate Services Inc. 

Years in the industry: 
36

Birthplace: Denver

Professional affiliations/charities: Certified 
Commercial Investment Member since 1982; Society 
of Industrial and Office Realtors designee since 1999; 
Larimer County Hospice, board of directors; Fort Collins 
Symphony, board of directors

What professional accomplishment or 
achievement are you most proud of and why? 
Hall of Fame Inductee (Realtec) into the Everitt Real 
Estate Center at Colorado State University (2008); 
president of the Colorado Chapter of the Society of 
Industrial and Office Realtors, 2014

What was the turning point in your career? 
Approached by a farm and ranch broker to sell real 
estate after graduation from CSU

What was your first job? Running a U-Pump-It gas 
station

What was your first job in your current field? 
Residential real estate broker with Rhoades Inc. in Fort 
Collins

What are your rules to live by in business? 
Realize the importance of one’s reputation and never 
compromise your standards; 100 percent honesty 100 
percent of the time; treat people respectfully.

Who is the person you most admire? President 
Barack Obama

Family: Wife, Cindy (40 years of marriage)

Hobbies/interests: Racing sports cars and formula 
cars with the Sports Car Club of America (22 years); 
riding motorcycles (three types) with friends; playing 
guitar in a rock-and-roll band

Favorite book or TV show: “Plainsong” by Kent 
Haruf (book); “PBS News Hour” (TV)

NORTHERN FRONT RANGE



Dale Beede 
Managing Broker, 
Coldwell Banker 
Commercial, Prime 
Properties

Years in the 
industry: 33

Birthplace: Grand Junction

Education: B.S., business finance, University of 
Colorado Boulder 

Professional affiliations/charities: Certified 
Commercial Investment Members Institute, 
International Council of Shopping Centers; Hilltop 
Life Adjustment Program for the brain-injured

What advice would you give someone 
starting in commercial real estate today? 
Find the right mentor who has achieved success 
in your chosen field. 

What professional accomplishment or 
achievement are you most proud of and 
why? Being named an honorary dean of the DU 
Burns School, because of the incredible training 
the Burns School provides

What was the turning point in your 
career? Achieving small successes in an 
industry that did not encourage entry

What changes do you foresee for 
Colorado real estate in the next 10 years? 

1. Will have to learn how to work with millennials 
as investors

2. Phenomenal CRE marketing technology 
improvements

3. Further specialization in the industry

What was your first job? I worked on my 
family’s farm and cattle operation. I spent many 
days on the working end of a shovel.

What was your first job in your current 
field? Salesman, then sales manager, of 
Sunergy Communities, a residential development 
company 

What are your rules to live by in 
business? Treat everyone as you want to 
be treated. Learn every day. Make your job 
interesting and fun. Analyze the opportunity, then 
go for it.

Who is the person you most admire? The 
late Harry Mavrakis, owner of Mavco Investments 
and my mentor

Family: Wife, Susan, two grown, successful 
children, Brian and Sarah. In addition, my 
brother, Ross, and brother-in-law, Olan Clark, are 
in the business.

Hobbies/interests: Flying airplanes, and 
growing our commercial offices in Steamboat 
Springs, Vail, Grand Junction and Sun Valley, 
Idaho

Favorite book: “Real Estate Investments and 
How to Make Them,” by Milt Tanzer, CCIM

Robert L. 
Bray 
CEO, Bray and Co.

Years in the 
industry: 42 – all 
with Bray (Bray and 
Co. is celebrating 70 
years)

Birthplace: Grand Junction

Education: B.S.B.A., real estate and 
construction management, University of Denver

Professional affiliations/charities: Realtor, 
member of Colorado Mesa University Real 
Estate Foundation, member of Strive Foundation 
(serving people with disabilities), Rotarian 

What advice would you give someone 
starting in commercial real estate today? 
Getting the experience with a quality firm is more 
important initially than the pay.

What professional accomplishment or 
achievement are you most proud of and 
why? Our firm has weathered four boom-bust 
cycles; and getting a land transfer from the 
Department of Energy to the community that 
saved 300 jobs.

What was the turning point in your 
career? My first experience with a bust (oil 
shale, 1982) was a humbling experience. I also 
learned with every challenge there are equal 
opportunities. You just have to look a little harder 
for them.

What changes do you foresee for 
Colorado real estate in the next 10 years? 
Colorado will continue to be an attractive place 
to live and work. Quality of life and lifestyle 
will be important to many. There will be many 
new opportunities in the growth of our “above-
ground” natural resources.

What was your first job? Growing and 
picking tomatoes for a local farmer

What was your first job in your current 
field? Working part-time for Bowes & Co. while 
attending University of Denver

What are your rules to live by in 
business? Respect yourself first – and respect 
for others will follow.

Who is the person you most admire? 
My father – as a parent and successful 
businessman.

Family: My wife, Vicky (married 39 years), and I 
have four married children and 10 grandchildren, 
all of whom live in Grand Junction.

Hobbies/interests: Jeeping, hiking and fly-
fishing

Favorite book or TV show: Any business 
book and TV documentaries

 
 
 

 

Sid Squirrell 
Broker Associate, Bray 
and Co.

Years in the 
industry: 25 

Birthplace: Grand 
Junction

Education: B.S., real estate and finance, 
University of Colorado Boulder – business school

Professional affiliations/charities: Certified 
Commercial Investment Members Institute, 
International Council of Shopping Centers 

What advice would you give someone 
starting in commercial real estate today? 
Do your homework to pick a good company to 
join, stick with the company and don’t expect to 
make any real money for at least a year. 

What professional accomplishment or 
achievement are you most proud of and 
why? I’ve been the top producer for 20 of the 
25 years that I’ve worked for Bray Commercial 
and worked for one company my entire 
commercial real estate career. 

What was the turning point in your 
career? When I sold my first shopping center 
and office building on the same day, Dec. 31, 
1996. 

What changes do you foresee for 
Colorado real estate in the next 10 years? 
I believe there is a downturn coming our way in 
the next couple of years, albeit much less drastic 
than the last recession, but an adjustment 
nonetheless that will present new opportunities 
in coming years. 

What was your first job? I was 9, stacking 
empty peach boxes in the attic of the packing 
shed in preparation for the coming peach season 
during the winter at our family orchard. 

What was your first job in your current 
field? This has been my only commercial real 
estate job. 

What are your rules to live by in 
business? Treat all parties fairly, with honesty, 
respect and integrity to accomplish a transaction 
with which both parties are happy and that could 
lead to repeat business. 

Who is the person you most admire? 
My grandfather, who lived to be 90 years old 
with multiple sclerosis for 60 years and as a 
quadriplegic for 30 years, and who still said that 
everything works out for the best. 

Family: Wife and three sons 

Hobbies/interests: Road and mountain biking, 
snow and water skiing, running, hunting and 
fishing, flying, tennis and golf, in that order. 

Favorite books: “Go to the Widowmaker” by 
James Jones and “Yankee Pasha” by Edison 
Marshall
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